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designers and foremen agree 


tuista 


makes their jobs easier 7 1” Ut TUFSTA 


Tufsta gives them greater styling freedom, 
reduces problems common to multiple cutouts, 
perforations, and narrow straps. It’s tough and 
strong — gives shoes extra strength wherever 
a pattern has a weak spot. 

Tufsta can’t fray, eliminates chances of 
unsightly or irritating rough edges. Why? 
Because it’s a non-woven cotton base material 


—— j i 
Vike TUFSTA far superior to paper imitations. 


Tufsta is easy to work with. Its extra 
strength helps prevent stretching or breaking 
“pulling over” and other operations 

where strains occur. 

Tufsta allows stitches to countersink perfectly. 
Tufsta pays for itself many times over by 
saving factory cripples and rejects. 


Designers, foremen, sales managers and, treas- 
urers, too —they all like Tufsta because it 
helps them produce and sell a better, more 
salable shoe. That's why it’s recognized as the 
best reinforcing material ever made for the 
shoe trade. 

If youre not using Tufsta, be sure to write 


us for free samples. 


FOR ADDED WEIGHT AND APPEARANCE IN 
LIGHTER LEATHERS speciry TUFSTA DOUBLER® 


Tufsta Doubler gives lighter and cheaper leathers the top 
qvolity appeoronce of the best grade shoes. It adds plumpness 
— gives right body for stitching — is non-absorbing — won't Manufacturers of a complete line 
shrink — molds to shape of shoe and holds that shape without ' pe ” ° rg 
inging back when losts are pulled, of quality vamp, quarter an 
socklinings for the shoe trade 





myplourel.. e is our name for the sen- 


MYPOUMN of six important new box toe 
materials. Cream white in color, it is both clean to handle and clean in shoes. It 
softens speedily in box toe apparatus and permanently bonds the vamp lining to 
the box toe. Toe walls and domes are uniformly rigid yet their rearward portions 
are as you want them to be — flexible — and comfortable to the foot. Seven years 
in our laboratories, B compound, and the structural plastic films used with it, repre- 
sent the latest — and the ideal — box toe construction for volume shoemaking. 


For samples and further information please write Beckwith Manufactur- 
ing Company, Dover, New Hampshire, specifying the particular material 
you are interested in and enclosing patterns or tracings of the sizes wanted. 


FOR WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE GREY FELT BASE GREY FELT BASE 
Women’s & Juveniles Women’s & Juveniles Juveniles Women’s & Juveniles Women's & Juveniles Men's 
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" of creep - 
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Quality 


is the 
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Coming Events 











June 7-10, 1953—Annual Convention of 
American Leather Chemists’ Association. 
Netherland-Plaza Hotel, Cincinnati, O. 


June 9, 1953—Frank C. Donovan Memo- 
rial Golf Tournament, sponsored by mem- 
bers of Boston Boot and Shoe Club. Wol- 
laston Country Club, Wollaston, Mass. 


June 13-15, 1953—Shoe Service Industry 
Trade Exposition. Sponsored by Shoe Serv- 
ice Institute of America, in conjunction 
with its 48th Annual Convention. Hotel 
Sherman, Chicago. 


June 15-16, 1953—Annual Spring Meet- 
ing of National Hide Association. Sham- 
rock Hotel, Houston, Texas. 


June 23, 1953—-Annual Golf Tournament 
sponsored by Shoe and Leather Club of 
Cincinnati. Clovernook Country Club, Cin- 
cinnati O. 


Aug. 2-6, 1953—National Luggage and 
Leather Goods Show. Sponsored by Lug- 
gage and Leather Goods Manufacturers of 
America, Inc. Hotel New Yorker, New York 
City. 


August 17-19, 1953—Allied Shoe Products 
and Style Exhibit. Hotel Belmont-Plaza, 
New York City. 


August 18-19, 1953—Showing of Amer- 
ican Leathers for Spring and Summer, 
1954. Sponsored by Tanners’ Council of 
America. Waldorf-Astoria, New York City. 


Sept. 6-11, 1953—Annual Meeting, Inter- 
national Union of Leather Chemists Soci- 
eties. Barcelona, Spain. 


October 11-14, 1953 — Canadian Shoe 
& Leather Convention and Shoe Fair. Spon- 
sored by shoe manufacturers, shoe sup- 
pliers and tanners. Mount Royal Hotel, 
Montreal. 


Oct. 21, 1953—Annual Fall Meeting, Na- 
tional Hide Association. Edgewater Beach 
Hotel, Chicago, Il. 


October 22-23, 1953—Annual Fall Meet- 
ing of Tanners’ Council of America, Edge- 
water Beach Hotel, Chicago. 


Oct. 26-29, 1953—National Shoe Fair, 
sponsored jointly by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association at the Palmer House 
and other Chicago hotels. 


Nov. 29-Dec. 3, 1953—Popular Price Shoe 
Show of America showing of footwear for 
Spring and Summer 1954. Sponsored by 
National Association of Shoe Chain Stores 
and New England Shoe and Leather Asso- 
ciation. Hotels New Yorker and McAlpin. 
New York City. 


Feb. 14-16, 1954—Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherlands 
Plaza Hotel, Cincinnati, O. 
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Start of a Long Journey... 


S/V Tanner's products have come a long way since 
the first harness oil in 1866! 
Starting with a harness oil made from petroleum, Socony-Vac- 


uum has built up a large family of tanning products — all spe- 
cially designed to fill the needs of the leather industry. 


Today, in this complete line of well-known Gargoyle leather 
oils and greases you will find Sulfolines, Curriers Greases, 
Solenes, sole waterproofing compounds, microcrystalline waxes 
— and many other leather oils and specialties. 

These quality products — plus our complete research facilities, 
skilled technicians and years of experience—are at your service. 
Why not use them to improve your position ? 


socony-vacuum, Hi e77. 0 Teze) 4B J 
Leather Oke Cheasee 


SOCONY-VACUUM OIL COMPANY, INC., TANNERS DIVISION, 26 BROADWAY, NEW YORK 4, N. Y. 
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Tue shoe and leather industry sales 
efforts may be plunging head-on into 
the law of diminishing returns. The 
reason: it may be running too hard 
to sell. The industry may be pushing 
80 a ively in its desire or de- 
termination to move goods that it is 
forgetting some of the basic laws of 
successful selling. 
We find retailers developing a 
phobia about volume and turnover. 
We find floor salesmen driven to 
meet quotas so as to reach above- 
uota commissions. The closing of 
the sale so dominates everything else 
that the customer becomes a sort of 
tribal sacrifice to the great god Sale. 
The result is a decline, a deterioration 
in the basic selling laws: personal 
service, public appreciation of prod- 
uct, customer confidence, customer 
satisfaction, etc. And because of this, 
it may be that customers are becom- 
ing more and more transient due to 
a variety of dissatisfactions. 


Know Thy Customer 


Shoe travelers run into town, tak- 
ing orders on the run, frequently fail- 
ing to apply some of the unchanging 
rules of good selling: above all, to 
know thy customer and his needs, 
and to serve the customer’s best in- 
terests. 
effort by shoe travelers to employ the 
kind of creative selling that helps the 
retailer build a more successful store. 
Instead, we see primarily an effort to 
put shoes on order books and 
onto the shelves, and rush on to the 
next store. Nor is this lack of “edu- 
cational selling” entirely the fault of 
the traveler. He has last year’s sales 
to beat, the desire to build his own 
commissions—and besides, the pep- 
talks of the company’s last sales 
meeting are still ringing in his ears. 

The shoe manufacturer and tanner 
are likewise driven hard to pile up 
bookings, to see the sales graph con- 
tinually on the incline as a gratifying 


6 


For instance, we see little - 


The industry may face the law of diminishing re- 


turns because it’s pushing too hard in its selling 


efforts. Now’s the time to 


Stop RUNNING AND SELL 


sign of “progress.” But seldom is 
there any stopping to establish what 
might be termed buyer-appreciation 
of the product and of the company, 
which is one of the basic rules of 
sound selling. 

Now, all of this isn’t as paradoxi- 
cal as it may appear on first glance. 
Certainly the objective of all sound 
business is to sell, to continue to build 
sales to higher levels. 

The disturbing element is the ris- 
ing trend of over-zealous selling effort 
which often defeats its own purpose 
—which works against the best in- 
terests of the industry. There is such 
a thing as trying too hard, of apply- 
ing so much selling pressure, no 
matter how subtly disguised, that the 
customer squirms away from the 
purchase. 


Proper Timing and Contact 


There is one profound lesson that 
every successful athlete learns and 
never fails to apply: it isn’t how much 
and how often you swing; the an- 
swer to success is in proper timing 
and successful contact. 

The zealous and constant expendi- 
ture of energy is no assurance of 
achieving the goal. In shoe selling, 
for example, the spasmodic spurt of 
production and sales is no assurance 
that a wholesome future is being 
established because of sound cus- 
tomer relations. 

Now, that term “sound customer 
relations” has become so hackneyed 
that we’ve developed an immunity 
toward it. Everyone agrees that 
sound customer relations is a good 
thing—and then turns around and 
deals with customers in a way most 
expedient to getting the order on the 
books. 

But the term is more realistic than 
idealistic. Applied to shoe business, 
for example, it means creating a 
stronger public appreciation of shoes. 
This can’t be done merely by getting 
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the customer to agree to the pur- 
chase of a pair of shoes. When the 
customer is made to understand the 
comparative value in a pair of shoes, 
the quality worth and price worth of 
the shoes, the relation to personal 
comfort and health, the contribution 
to personal appearance, etc.—then a 
good selling job has been done. 

One of the soundest and most po- 
tent elements of all “sell” is customer 
education of the product. How much 
of this “educational selling” is being 
done by the shoe and leather indus- 
try? The so-called marketing experts 
have learned one significant lesson 
in modern selling: more than any- 
thing else, the customer wants infor- 
mation about the product. If by zeal- 
ous effort we have made the customer 
agree to purchase the product, we 
have achieved the main goal: making 
the sale. But if we have at the same 
time failed to deliver information 
and education, we have not done the 
kind of selling job that assures repeat 
purchases by that customer. 


Customer Was King 


In “old-fashioned” selling the cus- 
tomer was made to feel like king, 
which every customer truly is. That 
is, the whole effort was devoted to 
putting the customer’s desires and 
best interests first—and leaving the 
sale to take care of itself, which it 
did to the seller’s advantage. Out of 
this came a genuine customer loyalty, 
a customer-seller relationship that 
was difficult to break. 

But in much of our selling today, 
both the training and the actual effort 
is concentrated on the sale. In days 
past, the sale was obviously just as 
important, except that the road 
toward that sale was different. 

It might be a good idea for the 
industry to stop running and sell. 


Reprints at nominal costs: Up to 100, 10c 
each; 200-500, 5c each; 1000-3000, 214c each; 
5000 or over, 114c each. 
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absorption 
belting 


conveying 
cushioning 
filtration 

| insulation 


lamination 
woven industrial fabrics caliliiie 
pressing 
refining 


roll covering 


and many other 


FOR ALL INDUSTRY  \vcolzsd use 


EXPERIENCE 


Our modern, efficient facilities, and 122 years of imagina- 
tive progress, have made Noone a leading manufacturer 
of woven fabrics designed for every conceivable industrial 
operation. 


EXPERIMENTATION 


Recent merging with Kenwood Mills makes available to 
Noone great new capacity for research. Experimental de- 
velopment of new applications for industrial fabrics is one 
of our major activities. 


CONSULTATION 


Write us your problem: it will command the attention of our 
experimental division until its solution is found. Your diffi- 
culty may well be solved with the use of a woven fabric 
engineered to your needs and specifications. 


NOONE INDUSTRIAL FABRICS DIVISION—KENWOOD MILLS 


Dept. 612 + Peterborough, New Hampshire 


The oldest manufacturer of woven industrial fabrics in America 
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Une Rylander, inventor of the celebrated Swed- 
ish Cutting Dies, examines one of a variety of 
these products which were on exhibit at the recent 
Factory Management Conference in Cincinnati. 


SWEDISH 


Uno Rylander in discussion with Holger Bohlin, 
Director of the Swedish Shoe Industry's Research 
Institute. Bohlin, with Rylander, was recently in the 
U. S. visiting shoe factories in several shoe centers. 


CuttTinG Dies 


The inventor tells the story of this much-discussed development 


The Swedish Shoe Industry's Research Institute 


Tue obstacles to the general use of 
cutting dies in Sweden had up to 
1948-49 been the relatively short pro- 
duction runs, the cost of the cutting 
dies and the opinion, held by some, 
that press cutting does not give the 
same quality as cutting by hand. 

The short run is an obstacle to the 
more general use of press cutting of 
upper leather in Sweden. In America, 
for instance, practically all upper 
leather is cut by press, because runs 
are so long that resulting saving 
of time is very large and the costs of 
cutting dies are thereby very small. 

The Institute was and still is of the 
opinion, however, that through in- 
creased specialization and more effec- 
tive planning of sales and production, 
runs in Sweden can be considerably 
lengthened, even if the average Swed- 
ish runs cannot, due to its limited 
market, reach the same length as the 
American. 

The cost of the cutting dies is a 
pzoblem which the Institute attacked 
first, because it was here that a solu- 
tion appeared possible within a com- 
paratively short time. The task was 
to design a cutting die which not only 
would be cheaper than the ordinary 
Swedish dies, but also cheaper than 
any cutting dies made abroad. This 

belonged to the technical depart- 
ment, of which I am the head. 

After a rather short time, but ex- 


By Uno Rylander 








There has been much dis- 
cussion in the U. S. shoe in- 
dustry regarding the Swedish 
Cutting Dies. The delegation 
of the National Shoe Manu- 
facturers Association which 
visited Europe last fall to study 
foreign shoe machinery re- 
turned home with an enthusi- 
astic report on these new dies. 
Stated the report: 

“One of the most interest- 
ing developments seen on the 
entire trip was the use of a 
newly developed steel from 
which lightweight dies are 
made by the use of a fairly 
simple bending machine and 
welding apparatus. . . . The 
Committee was greatly im- 
pressed by the possibilities of 
this equipment.” 

The article presented here 
was prepared exclusively for 
Leather And Shoes by the in- 
ventor of the Swedish Cutting 
Dies. Mr. Rylander recently 
spent several weeks in the 
U. S. visiting many shoe fac- 
tories which have been re- 
questing further information 
on the dies. He is an engineer 
who has devoted much study 
to some of the problems of 
the shoe industry. 
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tremely hard work, I solved this prob- 
lem by means of an entirely new in- 
vention, for which patents regarding 
the manufacture haye been taken out 
all over the world. 

My solution of the problem was: 

The material for the dies should 
be produced of high-test strip spring 
steel, delivered from steelworks in 
rolls of about 300 feet length in each. 
The strip steel should also, before de- 
livery, be hardened and tempered and 
edge-ground in automatic machines. 

In the cutting die plant the worker 
would only have to cut a piece from 
the prepared strip steel to conform 
with the same length as the contour 
of the patterns from which the dies 
were to be made, and to bend the strip 
steel in a special bending machine, 
cut and grind the ends of the strip 
steel, and weld these two ends to- 
gether. After the welding operations, 
stage and lugs for pattern prickers 
would be fastened by welding, if 
necessary. 

Through this method, it was my 
opinion that we could get a very 
cheap die. From later practical tests I 
found that I was right. One difficulty 
was that of bending the strip steel. 
I had to design and construct a 
special bending machine. One more 
difficulty was to find the right equip- 
ment to weld the steel and to get the 

(Concluded on Page 39) 
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Behind 

ee NATIONAL 
SHOE 

oo FAIR 


qre Chicago 


OCTOBER 
25-29 


BILLION 
DOLLARS 


\n Spring Shoe Sale S 
To Every Manufacturer his ve 


THE MOST IMPORTANT SELLING DOOR T0 754 


Into Chicago will pour 15,000 SHOE RETAILERS and buyers with inventories 
to fill and cash in hand — representing More than one billion dollars 


in Spring Shoe orders. 





























Target of this enormous buying concentration will be the NATIONAL 
SHOE FAIR .. . the industry's biggest, most significant shoe show. 


Spring, '54, may set a NEW SELLING-BUYING record as competition- 
conscious, merchandising-minded retailers come to market in 


CHICAGO, OCTOBER 25-29. 








COMPLETE YOUR PLANS NOW To 
EXHIBIT AT THE 


NATIONAL SHOE FAIR 
THE WORLD'S MOST 


y‘Vou gh’4 ae - LUD ALAC 
SHOE SHOW 





(WRITE TO NATIONAL SHOE FAIR  — PALMER HOUSE, CHICAGO 90 ) 
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CHROME TANNING CHEMICALS: 
How CRITICAL THE SUPPLY? 


An authoritative report showing reasons for assurance of supply 


ln World War I, when known 
sources of chrome ore were negligi- 
ble in comparison with the present, 
chrome chemicals were extremely 
scarce and prices soared. In World 
War II, when ocean shipping was at 
a premium, both the uses of chrome 
ore and the chromium chemicals were 
under Government restrictions. What 
are prospects that chromium chemi- 
cals may again become in critically 
short supply? 

To manufacture sodium bichro- 
mate and chrome tanning compounds, 
you need as principal raw materials: 
chrome ore, soda ash, and sulfuric 
acid. The fact that other uses for 
chrome chemicals are growing and 
new uses are being developed is of 
importance in connection with the 
supply for tanning. 


Three Supply Factors 


There are three factors as affecting 
the supply of chromium chemicals for 
tanning: (1) the eons ag between 
consumption in omium tanning 
and total primary production; (2) 
the domestic capacity to pro- 
duce sodium bichromate; and (3) the 
reserves and supply of chrome ore. 
Both soda ash and sulfuric acid un- 
der certain conditions could become 
factors in production of bichromate. 

Historically, the first large use of 
chromium chemicals was manufacture 
of pigments. Chromium received its 
name from the Greek word for 
“color” because of the varied and 
bright colors of its chemical com- 
= Manufacture of bichromate 

r use in pigment production was 
mom in the U. S. at Bakimore about 
1 


Tanning of leather was the second 
large use to develop for chromium 
compounds. Some of the early devel- 


By Raymond L. Copson 


Director of Research 


Mutual Chemical Company of America 


opments go back as far as 1858. But 
it was not until the first two decades 
of the 20th century that use of 
chromium chemicals in tanning be- 
came important. 

The third large use for chromium 
chemicals was in chromium plating. 
The quantity required for this appli- 
cation began to be important apout 
1930, and has increased greatly since 
that time. 

In recent years a number of other 
uses of chromium chemicals have 
been developed. Although accurate 
data are not available on the quanti- 
ties of chromium chemicals used in 
each of the many various applica- 
tions, it is possible to show the rela- 
tionship of the quantity consumed in 
chrome tanning to the total. 

The years 1935 to 1939 are the 
base period for the Federal Reserve 
Index of leather tanning. In this 
period, corresponding to an average 
index of 100, the average annual con- 
sumption of chromium chemicals in 
leather tanning is estimated at about 
30 million pounds of sodium bichro- 
mate. This figure includes sodium 
bichromate and commercially pre- 
pared tans. In the same period, U. S. 
primary production of sodium bi- 
chromate averaged 90 million pounds 
per year, or approximately three 
times the consumption in tanning. 

During the latest five-year period, 
1948 to 1952 inclusive, the Federal 
Reserve index of leather tanning 
again averaged close to 100. How- 
ever, in the same 1948 to 1952 period 
U. S. primary production of sodium 
bichromate ak climbed until it was 
nearly seven times the consumption in 
tanning. If these trends continue, 
primary production may soon climb 
to ten times the consumption in 
tanning. 

There are four companies produc- 


LEATHER and SHOES 


ing primary chromium chemicals in 
the U. S., with a total of six plants 


- located in the states of Maryland, 


New Jersey, New York and Ohio. Al- 
though one of these plants does not 
produce for the tanning industry, it 
contributes to the total supply of 
chromium chemicals, and is included 
in the industry data. 


More Capacity Now 


Some increases in capacity of the 
industry were made just before or 
during World War II. Since World 
War II, the industry has undergone 
a period of extensive plant modern- 
ization and new plant construction. 
For example, the Mutual Chemical 
Company recently completed con- 
struction of an entirely new sodium 
bichromate plant, built at Baltimore 
in the same general location where 
chromium chemicals first were manu- 
factured in America.’ This new plant 
is the largest chromium chemical 
plant in the world, and its construc- 
tion has contributed greatly to in- 
creased capacity of the industry. 
Other domestic producers also have 
undertaken extensive construction 
programs in the last few years. 

Recently, the productive capacity 
of the industry has been reviewed in 
relation to national defense. In a 
release of the Defense Production Ad- 
ministration dated September 3, 
1952, the goal for sodium bichromate 
was set at 300 million pounds, this 
rate to be attained by. January 1, 
1955. The National Production Au- 
thority on January 5, 1953, indicated 
that sodium bichromate was one of 
the chemicals for which expansion 
goals have been completed, sufficient 
facilities having been assured to meet 
the production goal. 

(Concluded on Page 40) 
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> Neal feof 


OFFERS ADVANTAGES 


OVER THE REAL THING 


1. Greater Uniformity 
2. Freedom from Stearines 
3. Lower Pour Point 


DREW LUXOLENES—(1) regular, (2) higher viscosity, and (3) hygro 
types—may be used either straight or in blends for oiling off the 
grain of fine leathers, or in preparation of water dispersible 
fatliquors. We welcome requests for specific information con- 
cerning your individual requirements. 





LEATHER OILS DIVISION 


E. F. DREW & CO., Inc. 


15 East 26th St., New York 10, N. Y. 
BOSTON PHILADELPHIA CHICAGO 
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LEATHER CHEMISTS MARK 50TH YEAR 


FOUR-DAY MEETING 
DRAWS RECORD CROWD 


Scientists To Stress New 
Developments 


Outstanding scientists and leather 
chemists —- more than 1,200 strong 
and assembled from a dozen coun- 
tries—assembled in Cincinnati late 
this week to launch the 50th anniver- 
sary meeting of the American Leather 
Chemists Association. 

The ALCA Golden Jubilee Con- 
ference, scheduled for June 7-10 at 
the Netherland Plaza Hotel, was ex- 
pected to play before the largest 
gathering of international scientists 
assembled since before World War II. 

The four-day meeting will feature 
presentation and discussion of over 
90 scientific papers devoted to latest 
research in the science of leather tan- 
ning, Prominent leather chemists and 
scientists from the U. S. and all over 
the world will describe in detail re- 
sults and developments of their most 
recent leather studies. 


Brilliant Array 


Among the brilliant array of speak- 
ers will be Dr. Fred O'Flaherty, di- 
rector of the Tanners’ Council Re- 
search Laboratory at the University 
of Cincinnati; Dr. James Highberger 
of United Shoe Machinery Corp.; 
Prof. Paul Chambard, director of the 
French Tanning School at Lyon; and 
Dr. Harold Phillips, director of the 
British Leather Manufacturers Asso- 
ciation. 

Keynote address will be delivered 
by Prof. Linus Pauling of the Cali- 
fornia Institute of Technology. Prof. 
Pauling is winner of the Gibbs Medal 
for original chemical research and a 
former president of the American 
Chemical Society. 

Chief emphasis of the conference, 
according to Dr. Harold Turley, presi- 
dent of the Association, will be on 
recent developments which have in- 
creased the durability of American- 
produced shoes and provided a vari- 
ety of new dyes making possible 
production of shoes in more than 100 
colors and shades. 

The conference will also hear re- 
ports on latest medical findings con- 
cerning the relationship of shoe ma- 
terials to foot health. The conference 
will hear an address by Dr. Edward 
Gaul, prominent Indian dermatol- 
ogist. 





Of special interest will be the re- 
port by Dr. Harold Phillips who is 
in the midst of a study on pioneering 
American methods in leather chem- 
istry. Prof. Chambard will pay trib- 
ute to the influence of the American 
leather-making industry on French 
tanning methods. 


Brown Shoe Reports 
6-Month Profit Gain 


Net earnings of Brown Shoe Co., 
St. Louis, for the first six months of 
the fiscal year ended April 30 totaled 
$1,997,889, equal to $3.03 per com- 
mon share, according to the com- 
pany’s semi-annual statement released 
this week. 

Last year in the same period the 
company reported net earnings of 
$1,442,222, equal to $2.23 per share 
of common stock. 

Net sales for the period this year 
were $71,409,832, a gain of 13.7 
percent over the $62,787,018 reported 
for last year’s period. 

The company reported good prog- 
ress during its 75th anniversary year, 
stressing increasing consumer and 
retailer demand for its branded lines. 


Red Leather Worker Gets 


Two Years In Jug 

A former employe of The Ameri- 
can Oak Leather Co., in Cincinnati, 
has been sentenced to two two-year 
concurrent prison terms after plead- 
ing guilty to making false statements 
to the FBI concerning his Communist 
affiliations. 

Tavis Bruce Schooler, 52, admitted 
Communist activities in U. S. District 
Court last week before Judge John 
H. Druffel. He said he was sorry for 
such activities, that he had been “mis- 
led” by Communist leaders in Cin- 
cinnati, and that he would tell his 
friends about his experiences as a 
Communist “stooge” after his term 
is served. 

The defendant’s decision to plead 
guilty to the charge was “entirely his 
own,” according to Schooler’s attor- 
ney, Isadore Feinglass of Chicago. 
Schooler is a former secretary-treas- 
urer of Local 214, International Fur 
and Leather Workers Union. 

Undercover agents of the FBI were 
present at the trial and were reported 
ready to testify when Schooler threw 
himself upon the mercy of the court. 
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SHOE GROUP ASKS 
PARCEL POST CHANGE 


Seeks Industry Support 
In Amendment 


Immediate action in support of 
legislation aimed at amending pres- 
ent parcel post laws is needed through- 
out the shoe industry, according to 
Maxwell Field, executive vice presi- 
dent of the New England Shoe and 
Leather Association. 

The Association, on motion of its 
board of directors, is asking member 
support for H.R. 2685, a bill to repeal 
present size and weight limitations on 
parcel post packages and _ restore 
limits in effect before Jan. 1, 1952. 
The bill is still in committee and Con- 
gressional approval will be required 
for holding of hearings and bringing 
the measure to a vote. 

The Association is still supporting 
S. 586, a bill to restore the former 
powers of the Postmaster General and 
repeal those now held by the Inter- 
state Commerce Commission to re- 
vise parcel post rates, size limits, 
zones, etc. 

Field reported also that the Asso- 
ciation has emphasized the following 
to its membership: 

1. Public Law 199 is discrimina- 
tory and should be repealed. 

2. There is no adequate substitute 
for parcel post deliveries. 

3. The Post Office Department is 
incurring an unnecessary loss in reve- 
nue through its current weight and 
size limitations which compel indus- 
try to use the services of higher-cost 
Railway Express Agency. 


SCHIAPARELLI TO NAME 
AMERICAN SHOE FIRM 


An American shoe manufacturing 
firm will shortly be licensed to manu- 
facture footwear under the label of 
Schiaparelli, famed Paris fashion 
house. 

This is the word of Stanley Weiss, 
newly-named vice president and gen- 
eral manager of Schiaparelli, Inc., 
American subsidiary of the Parisian 
firm. 

Weiss, who formerly operated the 
shoe department at Hearn’s Depart- 
ment Store in New York City, gave 
no indication of the American shoe 
manufacturer selected. He said, how- 
ever, that negotiations were well 
underway. 


June 6, 1953 





SELECT SPRING - SUMMER 1954 
LEATHER AND SHOE COLORS 


Official footwear leather colors for 
spring and summer 1954 were 
selected this past week in New York 
by a joint committee of tanners, shoe 
manufacturers and shoe retailers. 

The Tanners’ Council reports that 
Official Swatch Books for Spring 1954 


will shortly be issued to the trade. 
Meantime, upper leather tanners will 
receive cuttings of the new color 
selections as guides for developing 
new colors in the tanneries. Follow- 
ing is a complete list of color selec- 
‘tions for men and women: 





Flight Blue (Smooth & Suede) 
Admiral Blue (Smooth & Suede) 
Royal Blue (Smooth & Suede) 
Sweetheart Blue—A new light 
blue (Smooth & Suede) 
Basque Red (Smooth 
—Calf & Kid) 
Cherry Red (Smooth) 
Sweetheart Pink—A new pink 
(Smooth & Suede) 
Smoked Pearl (Smooth & Suede) 
Moonstone (Smooth & Suede) 
Gunmetal—A new Patent Leather 
color. . 
A new light yellow to replace 
Buttercup (Smooth & Suede) 
Panama—A new beige (Smooth) 





WOMEN'S LEATHERS 


A new shade to replace Camel Beige 
(Smooth & Suede) 

Maple (Smooth & Suede) 

Benedictine (Smooth—Kip & Kid) 

Taffytone (Smooth) 

A new lighter version of Benedictine 
(Smooth) 

Cognac (Smooth & Suede) 

Walnut (Smooth—Calf & Kid) 

Chestnut Brown (Suede) 

Town Brown (Smooth—Calf & Kid, 
and Suede) 

Russet Glow (Smooth) 

Tropic Tan (Smooth) 

Spicetang (Suede) 

Parakeet—A new turquoise (Smooth 
& Suede) 

Mint Green (Smooth & Suede) 











Sorrel Tan (Smooth) 
Bourbon (Smooth) 
Ambertone (Smooth) 
British Tan (Smooth 
Brandy (Smooth) 
Havana Brown (Smooth) 
Corona (Smooth) 





MEN'S LEATHERS 


Slate Grey (Brushed) 


Admiral Blue (Smooth & Suede) 
Rocky Tan (Smooth) 
American Burgundy (Smooth) 


Charcoal—A new color (Brushed 
Desert Copper (Brushed ) 

Prairie Brown (Brushed) 
Chestnut Brown (Brushed) 








The Committees selected the fol- 
lowing Men’s Colors to be swatched 
in Side Leather: Smoke, Beaver, 
Lariat Tan, A new tan to replace 
British Tan, Ambertone, Vintage, 
Cherrystone. 

In addition to the above leathers 
to be swatched in the Official Men’s 
Color Book, the Committees ap- 
proved a range of several colors to 
be swatched in a separate section for 
Aniline Finished Leathers and an- 
other group of colors to be swatched 
in a separate Grained Leathers sec- 
tion. The latter will include special 
grain effects and soft printed leathers. 
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The Committees also selected the 
following group of Elk Finished Side 
Leather Colors to be swatched in the 
Women’s Color Book: Canyon Sand, 
Goldendale (a new golden tan shade), 
Tropic Tan, Blue Jay (a new medium 
blue); Flight Blue, Cherry Red, 
Basque Red, Copper Glow (a new 
color, similar to Russet Glow). 

Cherry Red, Flight Blue, Cherry- 
fone and Smoke from the previous 
card and Brown Berry (a color sim- 
ilar to Cognac) will be identified in 
the swatch book as Children’s Colors 
in Elk Finished Side Leathers. 
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SCHNITZER RECEIVES 
DISMISSAL NOTICE 


But Action Seen Part of 
Reorganization 


Julius G. Schnitzer, head of the 
leather division of the National Pro- 
duction Authority, has received a dis- 
missal notice, it was announced this 
week by James C. Worthy, Assistant 
Secretary of Commerce. 

The notices went to all 1,300 NPA 
employes, effective June 30, Worthy 
said, 

Worthy pointed out that some of 
the notices will be cancelled. 

“It is anticipated that certain of 
these activities will continue to be 
carried on in the Department of Com- 
merce,” he said. 

“A request for funds for this pur- 
pose is now pending in the Bureau 
of the Budget. The form and struc- 
ture of a proposed organization to 
carry out these activities is being 
formulated at this time.” 

Schnitzer completed 30 years in 
government last May 3 at the age of 
55. He is the government’s top man 
on hides and skins, leather and shoes. 

Until the Korean war broke out, 
he had spent virtually all his time in 
government as part of the Commerce 
Department. Many expect the NPA 
leather division to be brought back 


to the department, although there is 
nothing definite as’ yet. 

Logical head of the unit, if it is 
returned to the Commerce Depart- 


ment, is Schnitzer. Observers are 
betting this is just what will happen. 


A. C. Lawrence Announces 
Changes 

The following organization changes 
have been announced by S. N. Nec- 
tow, executive vice president of A. C. 
Lawrence Leather Co. in Peabody, 
Mass. : 

H. J. Somers has been named gen- 
eral manager of the Side Leather 
Division. S. A. Spaulding is now 
manager of the Shoe Side Upper 
Leather Department. J. E. Packard, 
Jr., has been named manager of the 
Patent & Garment Leather and Split 
Departments. Packard will also con- 
tinue to supervise raw stock pur- 
chases until further notice. 

Nectow said that Lawrence is em- 
barking upon an advertising eam 
motional campaign for its Gun Metal 
side leather. He said the firm’s new 
cowhide garment leather, made both 
in whole hides and sides, is meeting 
with increasing success. 
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@) Goodyear Inseam Sew- 


ing Machine — Model B — Im- 
proved quality, increased pro- 
duction and ease of operation 
are its chief features. 


(2) Goodyear Welt But- 


ting & Tacking Machine — 
Model B — Automatic pound- 
ing and anchorage of entire 
breastline area, for Goodyear 
Welt shoes. 


(3) Goodyear Sole Laying 


Machine — Model A— A new 
opplication in hydraulics makes 
possible uniform pressure, even 
with different last heights. 


(4) Goodyear Outsole Stitch- 


ing Machine— Model A—Mo- 
chine speed from 500 to 800 
RPM is quickly adjusted to type 
of work or operator's ability. 
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ROOM MACHINES 


—a result of United’s Continuing Research 


Within the span of five years, 36 new United 
machines have been introduced commercially 
to the Shoe Manufacturing Industry. Ten of 
these machines are designed to meet Bottom- 
ing Room requirements. 

United’s extensive experience in the shoe 
machinery field, its knowledge of shoemaking 
and its continuing research program have 


made possible the development of these ma- 
chines and the new machines yet to come. 


United’s expert mechanical and shoemaking 
service along with its readily available inven- 
tories of replacement parts located in shoe 
manufacturing districts throughout the coun- 
try assures the operating efficiency of United 
machines. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 


(5) (GAC Upper Roughing 


Machine — Model E — Pro- 
vides 4 brush shcft speeds, 775, 
1225, 1965, and 3100 RPM 
for use with various materials. 


(©) Goodyear Welt Indent- 


ing Machine — Model C — 
Many new features including 
improved, simultaneous pres- 
sure and feed for better 
quality. 





(7) Goodyear Sole Leveling 


Machine — Model B — Gives 
operator fingertip control of 
leveling. No more heavy, tiring 
foot pressure on the treadle. 


(G/C Upper Trimming 


& Tack Pulling Machine — 
Model B — An improved ma- 
chine for removing insole tacks, 
with minimum gouging of insole. 





(9) (6/0 Heel Seat Rough 


Rounding Machine — Model 0 
— Uses an improved type of 
cutter to rough trim and rand 
or bevel. 


(GAC Cement Sole At- 


taching Machine — Model C — 
A versatile, high production two 
station machine that takes ad- 
vantage of today’s fast-acting 
adhesives. 
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CONVEYOR SYSTEM TRIPLES 
SHOE WAREHOUSE CAPACITY 


Modern conveyor engineering has 
permitted Shoe Corp. of America, 
Columbus, O., to make one warehouse 
do the work of three. A _ recently 
opened one-story, 150,000 sq. ft. 
warehouse stocks and distributes 12 
million pairs of shoes for 400 retail 
stores. According to Robert Schiff, 
company president, the efficiency of 
the new mechanized warehouse will 
permit a much greater volume of 
business without increasing shoe in- 
ventory. 

An overhead tow conveyor system 
installed by Lamson Corporation, 
Syracuse, N. Y., is responsible for 
the speed and flexibility of this mod- 
ern method of shoe warehousing. 
The conveyor makes a complete cir- 
cuit of the warehouse, tows specially 
designed caster trucks that are easily 
hooked onto, and unhooked from, 
the moving overhead chain. 

Cartons and cases of shoes arrive 
from the factories and. are placed 
immediately on the tow trucks. The 
tow conveyor travels past the truck 
and railroad receiving areas and as 
each truck is loaded, it is hooked 
onto the chain. 

The front of the tow truck has a 
series of numbered pockets in which 





Order of shoes, ready for shipment, is hooked 





the checker places a red tag to denote 
the area where the load is to be 
stored. The trucks are easily disen- 
gaged from the tow by a slight tug 
on a chain which pulls down the 
hinge lock and allows the operator to 
pull the truck forward and clear the 
loop. Shoes are then removed from 
the shipping cartons and placed in 
stock. 

The empty shipping carton is hung 
over a steel rod attached to the trav- 
eling chain and automatically shunted 
off and delivered to the packers over 
a belt conveyor and wire rope slide 
for re-use. This procedure saves the 
cost of the cartons and also elimi- 
nates manual carton handling and 
congestion in all storage areas. 

Outgoing orders are made up on 
the traveling trucks which are easily 
pushed along through the storage 
area. When an order is completed, 
the truck is then hooked onto the 
conveyor by merely placing it in the 
path of the loop and steadying it. 
The loaded truck then is towed to 
the packing and shipping area where 
the cartons that brought the shoes 
into the warehouse are used to ship 
them out again. 


on conveyor chain by placing truck in path 


of conveyor. Loaded truck is towed to packing and shipping area where cartons that 
originally brought the shoes into the warehouse are used to ship them out again. Overhead 
tow conveyor system enables Shoe Corp. to boost sales without increasing shoe inventory. 
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New Sole Stock Splitting 
Machine 
A Sole Stock Splitting Machine is 
being introduced to the shoe indus- 
try by the Falls Engineering & Ma- 
chine Co., Cuyahoga Falls, Ohio. 


The machine is designed to split 
42-inch maximum width sole stock. 
In. one shoe plant it is cutting 89 to 
91 durometer, 10 to 11 iron material 
in half at a rate of 15 feet per minute 
and upward. In this particular in- 
stance the cut sheets are 28 x 28 
inches, and the split halves are held 
in gage within .005 throughout the 
entire width. 

The machine was developed, ac- 
cording to the company, because of 
a demand for a more standard or 
precision machine. This large unit 
is capable of cutting the sheets uni- 
formly with a minimum of knife 
marks and the absence of roll mark- 
ing on the molded sides of the sheets. 


Derman Shoe Plant Lease 
Expires 

Negotiations for sale and re-open- 
ing of the Derman Shoe Co. plant in 
Milford, Mass., entered a new phase 
last week as the lease on the plant 
held by trustees of the Shoe Work- 
ers Protective Association expired. 

Terms of the lease provided for 
its expiration unless shoes were man- 
ufactured in the plant within 90 days 
of Feb. 27, the last date on which 
shoes were turned out at the plant. 

Officials of the Shoe Workers As- 
sociation had expected a new group 
to open the Derman factory three 
weeks ago. The group, as yet un- 
identified, has taken no definite ac- 
tion as yet. Meantime, other firms 
are reported interested in taking over 
the plant. 
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HIDE SUPPLIES LIMITED 
FOR NEXT FEW YEARS 


Minnoch Says Shoe Market 
Expanding 


A constantly expanding shoe mar- 
ket + 9p to a growing population in 
the U. S. plus domestic and foreign 
conditions will keep the supply of 
hides and skins for the shoe industry 
“fairly good and fairly even” at best 
in the next few years, according to 
John K. Minnoch, executive director 
of the National Hide Association. 

Minnoch told members of the West 
Coast Shoe Travelers Association at 
a breakfast meeting May 19 in Los 
Angeles that population increases, 
resulting from immigration and an 
increased birth rate, would make in- 
creasing demands upon shoe produc- 
tion. 

These demands in additioa to rising 
exports would keep hide and skin 
supplies here from becoming over- 
plentiful, he added. 

“The four percent increase in 
dollar volume of retail shoes in 1952 
over 1951 is a normal increase 
attributable to increased population,” 
Minnoch said. “It isn’t likely to 
disappear as it reflects normal in.Jus- 
try growth. That means there will 


be that much more shoe business 
available, much of it in non-adult 
shoes.” 

He said that runaway rawstock 
markets and vaulting leather prices 
should be avoided at all costs. 

“It's a buyers’ market again and 
people better have something worth 
selling if they hope to move it from 
here in,” Minnoch pointed out. “The 
consumer is more conscious of getting 
his money’s worth. And the leather 
and shoe industry had better see 
that he gets it.” 





HOLE-IN-ONE PRIZE 

Photographer William M. Gal- 
lagher of the Flint, Mich., Journal, 
was the surprised recipient of a 
postcard last week from Adlai E. 
Stevenson. The card was _ post- 
marked Karachi, East Pakistan. 

Gallagher won the Pulitzer Prize 
for his picture showing a hole in 
the sole of one of Stevenson’s 
shoes during the 1952 Presiden- 
tial campaign. 

Stevenson wrote: “I hear you 
won with a hole in one. Congratu- 
lations and very best wishes from 
a distant traveler.” 











New VEE Thread Used On 
Marine Boots 


Marines are marching on thousands 
of pairs of soles sewn with the new 
Premier VEE thread made of Dacron 
(du Pont’s trademark for its polyester 
fiber), according to Thomas F. Ma- 
honey, president of Premier Thread 
Co. of Pawtucket, R. 1. 

After exhaustive field-tests, the Ma- 
rine Corps has changed its specifica- 
tions to include the new-type thread 
for inseaming and outsole stitching 
of its combat and field boots. Several 
million pairs of shoes have already 
been produced under the new speci- 
fications. 

VEE thread is described as espe- 
cially suited for outsole stitching of 
synthetic soles where its chemical re- 
sistance plays a major part. “Evi- 
dence is that now the stitch will last 


as long as the sole,” Mahoney reports. 


—_—_— > 


® Creditors’ committee has confirmed 
arrangements for 20 percent cash set- 
tlement by Wayne’s of New York, 
Inc., it is reported. Distribution of 
this amount will be available shortly. 

















BOSTON HOT-MELT SPOTTING MACHINE 


TWO BM W ACCOMPLISHMENTS 


1. QUALITY with New York 
Doubling Cementer by giving 
the upper leather a soft luxuri- _— 
ous feeling of quality. 


NEW YORK DOUBLING CEMENTER, Model 7RP 
The AIR CUSHION DOUBLER 


2. ECONOMY 
Melt Spotting Machine by giving 
€ greater economy through fewer 
operations, faster attaching, 
space saving and material saving. 





with Boston Hot- 








LYNN 


MASS 


BOSTON MACHINE WORKS IRKS 0. 
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SHCE INDUSTRY BAITED 
AS "FEARFUL GIANT" 


Sullivan Cites Need For 
Fresh Thinking 


The shoe industry—tanners, shoe 
manufacturers and retailers — is so 
badly in need of a fresh approach, 
daring and imagination that it can 
best be described not as a “Sleeping 
Giant” but a “Fearful Giant,” accord- 
ing to Sam Sullivan, well-known La- 
redo, Tex., shoe retailer. 


In a press release this week, Sulli- 
van cited the confused and timid 
manner in which shoe manufacturers 
have handled the current price- 
advance situation. He described two 
recent instances in which he had dis- 
cussed the matter with leading shoe 
executives, asking them why their 
companies had not attempted to ex- 
plain the reasons for these advances 
to retailers and consumers. 


One leading executive said his firm 
abhorred publicity, did not “trust” 
the press. When Sullivan suggested 
that he run a paid ad in a national 
newspaper explaining his firm’s price 
policy, he showed little interest. 


A second told Sullivan his com- 
pany was not convinced there was 
any justification for recent advances 
in raw materials. 

When the Laredo retailer asked 
why the company did not “come out 
with a frank statement and let folks 
know where you stand,” the executive 
hurriedly left for an appointment. 

“Maybe it’s a good thing shoes are 
a necessity,” declared Sullivan. “If 
it took too much daring and imagina- 
tion to sell them they’d probably be 
collector’s items before long.” 


Popular Price Fall Fashion 
Summary In Mails 


More than 5,000 members of the 
popular price shoe industry have been 
mailed copies of a Fall and Winter 
Fashion Summary by the Popular 
Price Shoe Show of America, ac- 
cording to Edward Atkins and Max- 
well Field, co-managers. 

The booklet, which is illustrated, 
summarizes fashion merchandising 
themes in men’s, women’s, and chil- 
dren’s footwear, including the high- 
lights of “Pederama,” the fashion 
presentation at the PPSSA in New 
York last month. 





FYELETS 





THE BEST IN EYELETS AND 
EYELET SETTING MACHINES 








ATLAS TACK CORP. 


FAIRHAVEN, MASS. 


Golf Outing To Feature 
Donovan Trophies 


Award of two new Francis C. Dono- 
van Trophies will be made for the 
first time at the Boston Boot and Shoe 
Club’s annual golf tournament to be 
held Tuesday, June 7, at the Wollas- 
ton Golf Club in Quincy, Mass., ac- 
cording to Francis Shea, Club vice 
president and chairman of the Golf 
Committee. Tee-off time is at 8:30 
a.m. 

The club will present its own Frank 
C. Donovan Trophy to the member 
who wins the low net prize. The 
winner’s name will be permanently 
inscribed on the cup, as will the 
names of all future tournament win- 
ners. 

A second cup, the Francis C. Dono- 
van Memorial Bowl, has been pre- 
sented to the club by the Boot and 
Shoe Recorder in honor of the late 
leather merchant. This memorial 
bowl will be awarded to the low gross 
winner and the golfer who scores low 
gross in three of the club’s tourna- 
ments will receive permanent pos- 
session of the trophy. 

In addition, a large number of valu- 
able leather prizes will be awarded 
winners in each of the three divisions 
of play—shoes, leather and allied 
trades. Door prizes will also be dis- 
tributed to non-golfers. An outstand- 
ing buffet luncheon, featuring lob- 
ster, chicken salad, baked hams, roast 
turkeys and beer, will be served all 
players and guests in the clubhouse. 





Promoted At Vulcan 
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Josoph Hendrick of Portsmouth, O., who 
has been elected vice president of Vulcan 
Corp.'s Last Division. A veteran of the shoe 
last industry, particularly around Brockton, 
Mass., and Rochester, N. Y., he was co- 
founder of the Webb-Hendrick Last Co. in 
Newark, N. J., in 1917 and designed many 
of the high style shoe lasts of that period. 
For the past 24 years he has been plant 
manager for Vulcan's last plant. 
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Compo Volume Up In First 
Quarter 
Compo Shoe Machinery Corp,, 


manufacturers of shoe machinery 
and adhesives for all types of cement 
process shoes, for the three months 
ended March 31 reported total busi- 
ness of $1,009,648, an increase of 
$10,663 over the $998,985 for the 
first quarter of 1952, according to 
Charles W. O’Conor, president. 

Additional operating expenses in- 
volved in this improvement program, 
however, have resulted in slightly 
reduced net income. The net income 
figure for the first quarter was $74,- 
975, equivalent to 24 cents a share 
on the 309,287 common shares out- 
standing as compared with net in- 
come of $82,360 or 27 cents a share 
for the first three months of 1952. 

O’Conor reported that in the first 
quarter shoe manufacturers produced 
23,629,290 pairs of shoes on ma- 
chines leased from Compo, an in- 
crease of 9.2 percent over the three 
months’ total of 21,646,357 pairs in 
the first three months of 1952. 


Canadian Tanner Suffers 
Heavy Losses 

New Toronto (Canada) is liable 
to lose one of its largest industries 
unless things improve soon for Don- 
nell & Mudge Ltd., New Toronto, 
manufacturer of sheepskin leather, 
glazed kid and shearlings, mouton 
fur. 

According to W. Ridout of this 
firm, business has been quietening 
down for the past three months. 
Today, the tannery maintains only a 
skeleton staff of 12 to 14 to take care 
of orders on hand. 

Donnell & Mudge, Ltd., will con- 
centrate on light leather. Kid, says 
Ridout, is out of the picture. He adds 
the company can’t compete with 
English manufacturers because of 
the price it has to pay for raw ma- 
terial. 

The company has been gradually 
reducing its staff from 200 to 12 
workers. Ridout said most tanners 
had gone through this experience, 
just as the textile firms. 

Some idea of what the company 
has experienced. is indicated by the 
fact that it lost $200,000 last year 
and over $300,000 in 1951. 


NEW FOOTWEAR TEXT 


Invaluable to students of shoe 
manufacturing while serving as a 
reference book on present-day shoe- 
making techniques to all shoe ex- 
ecutives is the newly-published Text- 
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book of Footwear Manufacture. 
Edited by J. H. Thornton, head of 
the Boot and Shoe Department of 
Northampton College of Technology 
in England, the new text is published 
by The National Trade Press, Ltd., of 
London. It features nine sections de- 
voted to the separate processes of 
shoe and slipper manufacture and 
written by considered experts in each 


field. 


ing of men’s, women’s and « 

boots, shoes and slippers — 
pattern cutting, clicking, 

bottom stock, making and finishing, 
are covered in their entirety. In ad- 
dition, separate sections are devoted 
to the shoe room and slipper making. 
Discussions of management problems 
in various departments are also in- 
cluded. Treatment throughout is 
down-to-earth with a wealth of illus- 


closing 


trations used in every section. 





All processes involved in the mak- 
It’s the Bowtince that Counts 


K f REGANDccx70-s 


With the resilience of youth, REGANO soft box toes bounce back 
regardless of the extent of pressure. Outstanding manufacturers 
depend upon them day after day, under all factory working 
conditions, 

Factory representatives Dan Ryan, Ed Regan and George Allen will 
be pleased to supply samples and technical information concern- 
ing your box toe and counter problems. Write, telephone or wire. 


Telephone HAverhill 3-3847 
REGANO BOX TOE COMPANY 














3 HALE sT, Established 1934 HAVERHILL, MASS. 


Sina 


BRIERPROOF* . . . Reverse side leather in 





REVERSE ® men’s and women’s weights and seasonal 
ecolors. The choice of leading shoe manufac- 
LEATHERS «turers where sueded or brushed leathers are 


desired. *Ccopyright pending. 
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© FAST MULLING 
© GREATER RIGIDITY AFTER MULLING 
© RAPID FUSING OF LINING AND UPPER 


Ask your supplier for 


SNYDER BUCKRAMS 


Once Used — No Other Will Satisfy 
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Government still considering clamp-down 
on heavy volume of hide and skin exports from 
U.S. This holds despite fact Office of International Trade, 
in latest report, stated rawstock export licenses in second 
quarter 1953 were proceeding below first quarter. 


Possibility of clamp-down stems from two 
definite reasons. First is that high rate of exports has 
helped keep domestic hide and skin supply fairly tight de- 
spite heavy slaughter. This is major reason for high prices 
of raw hides and skins at time supply should be plentiful. 
Heavy rate of export has kept hide market out of balance 


for past year. 


ete Second reason is growing feeling that many 
U. S. hides are finding way behind Iron Curtain. 
Majority of rawstock still going direct to Japan and South 
America. Report is Japan has virtually stopped buying of 
hides and skins from Australia and New Zealand in favor 
of U. S. hides. U.S. brokers have been making sudden trips 
to Tokyo, visiting offices of General Mark Clark to get in- 
formation, permission to sell Japanese companies with good 
dollar credits, 


While U. S. continues to send unprece- 
dented supply of rawstock to Japan (which has not 
stepped up tanning or shoe manufacturing production rate 
appreciably ), top Japanese officials freely admit the country 
is only too anxious to resume trade with Communist China. 
If Japan is sending China U. S. hides and skins, Soviet war 
machine will benefit. 


One thing is certain. Russia is making more 
military boots and shoes than ever before. (See L&S issue 
of May 23.) In that issue, L&S published exclusive inter- 
view with top Government agency official who felt greater 
part of Russia's footwear production is being funneled into 
military stockpile. Scarcity and high cost of civilian footweac 
in Russia support this theory. L&S story was read into Con- 
gressional Record of May 26 by Representative Thomas J. 


Lane of Massachusetts. 
@ e 


New report listing substitutes for quebracho 
extract now being written for early publication at the De- 
partment of the Interior. Study of domestic materials that 
might take place of quebracho, largely imported from South 
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America, took on steam immediately after outbreak of Korean 
War in 1950. 


Government report will cover supply of 
most effective “substitutes” available. To date, how- 
ever, nothing has been found to equal quebracho. Canaigre, 
a domestic material, was found of value in tanning though 
not up to quebracho. As part of report says, “Several inex- 
pensive domestic materials available in large quantities have 
been found to be suitable substitutes for quebracho under 
ordinary conditions . . . but inferior when subject” to ex- 


» treme conditions. 


Meanwhile, Munitions Board has virtually com- 
pleted stockpiling program for tanning materials such as 
quebracho, chestnut and wattle extracts. Board has little 
concern over situation today. Officials say in the event over- 
seas supply of quebracho were cut off completely, stockpile 
would tide U. S. tanning industry over considerable period. 
After that, tanners could get by on domestic tanning extracts 
being readied for quantity production. 


House subcommittee opens hearings June 
9 on alleged Government competition with private 
industry. One of the industries expected to come under 
scrutiny is shoe manufacturing. Government prisons have 
been turning out moderate quantities of shoes, mainly for 
use in various Government projects. 


Director of federal prisons, James V. Bennett, 
told Congress recently that the Government runs some “50 
different industries, with annual estimated sales for fiscal 
1954 of approximately $22,500,000.” How much shoe pro- 
duction in prisons contributes to this volume Bennett did 


not specify. 


Feeling is nothing will come of hearings. 
Principal objectors. witl be representatives of West Coast tug 
boat operators, paint and rope manufacturers, industrial test- 
ing laboratories, transport, clothing, eyeglass and ice cream 
manufacturers. However, as Rep. Cecil Harden (R.—Ind.), 
chairman of the House Intergovernmental subcommittee, 
points out, operation of prison industries and blind-made 
projects may be regarded as necessary in the teaching of 
trades and providing a livelihood for unfortunates. 
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“C€elastic’* Box Toes 
Give Lasting Comfort 


At work, at play and in the home — from the heaviest 
) 


men’s work shoes to women’s high style footwear — 
“Celastic’ box toes give the kind of toe comfort that 
leads to repeat sales. 

The bond made by “Celastic’” between doubler and 
lining forms a light yet extremely durable toe. “Celastic” 
gives shoes built-in wrinkle-free comfort in the toe area 
that the retailer and his customers can count on. Every 
shoe made with “Celastic’” gains in style preservation and 


toe comfort at surprisingly little cost. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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Smooth Toe Linings — Mr. Charles Kenney, o member 
of the Boston Fire Department assigned to Rescue Com 
pany No. 3, says: ‘Il wore these shoes on duty and off 
in all kinds of weather and never had a moment's dis 
comfort from loose linings in the toe” 


*"Celastic is a registered trade-mark of the Ceiastic Corporatior 
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No more returns from 


faulty torn socklinings when you use 


fmiD KO” 


SOCK LININGS 


The sock lining that Stands up. 


Constructed with a leather base, these 
top quality linings are durable and long 
wearing. LAYS IN and CEMENTS DOWN 
to Contour of shoe. 


"It costs you no more 
to use the Best" 


The Right Way— 
Made mel , Prevent this 


“KIDKO” with “KIDKO” 
SOCK LININGS SOCK LININGS 


There’s a “KIDKO” LINING to suit your every need. 


Leather Base Sock Lining Regular Sock Lining 
Quarter Lining Non-Slip 


Made exclusively by 


HARVARD COATED PRODUCTS CO., Inc. 


112 NORFOLK AVENUE ROXBURY, MASS. 
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Combine High Style 
and Comfort 


A new development by HARVARD. 
Here we have fashionwise comfort for all types of shoes. 
Now being adopted by more and more makers of conventional 


THE FOAM RUBBER type footwear. 

IS COMBINED TO Cushions the foot and conforms to the regular size of the 
KIDKO LEATHERBASE shoe. No extra manufacturing operations required — no 
: aie ed need for extra patterns or dies to insure proper fit — it 


SOCK LINING OR SHEETINGS works like your regular sock lining. 


HARVARD COATED PRODUCTS CO., Inc. 


112 NORFOLK AVENUE ROXBURY, MASS. 


REPRESENTATIVES 

ARTHUR V. EPSTEIN VICTOR SHORT HAROLD FINEN 

1133 Broadway Windsor Road 834 Reedy Street J. B. ROBERSTON 

New York, N. Y¥. Kirkwood, N. Y. Cincinnati, O. Cuthbert’s Bidgs. 

12 Plein St. 

JOHN H. MAHLER ALLEN SHACKELFORD SHOE FACTORY SUPPLIES Capetown, So. Africa 

505 Thomas Bldg. 5906 No. Bay Ridge 1200 So. Grand Bivd. 

Dallas, Texas Milwaukee 11, Wisc. St. Louis 4, Mo. 
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Stylescope 


A. Black smooth leather, the pert 
lines of the bow repeated in the 
gold buckle on a raised section, 
giving three-dimensional effect. 


B. Navy smooth is centered by a 
pretty gold oval buckle and 
tipped in gold. 


C. Black suede is tipped and cen- 
tered in gold, in this rectangular 
shaped bow with octagonal buckle. 


D. Black smooth is used in this 
sophisticated straight-edged bow 
with silver buckle for tailored 


styles. 


E. Smooth red is used in another 
three-dimensional effect bow, oval 
in shape, with the gold buckle on 
a raised portion in the center. 


F. Pretty black suede bow with 
gracefully flaring sides, the cor- 
ners trimmed with gold, and cen- 
tered by smart gold buckle. 
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Buckled Sows 


T HE bow has held its position in the fashion picture, having a definite 
place in women's footwear in casual as well as dressy types. Like shoes 
in general, fresh approaches to bows are being utilized, the newest 
feeling emphasizing combinations of textures. These exclusive buckled 
bows are designed by Harlee Shoe Findings of St. Louis, the buckles 
and ornaments on them by E. E. Weller Co., Providence, R. |. Two 
and three textures can be utilized in these, as well as a three-dimensional 
effect with center portion raised. One texture is the metal of the 
buckle. Then, a second texture is the leather of the bow, while a third 
comes into play by centering the buckle with another texture, such as 
suede when the bow proper is smooth, or vice versa. 


G. Three-dimensional effect cou- 
pled with three textures. Bow is 
black smooth, buckle gold metal, 
center of buckle black suede. 


H. Smartly pleated black suede 
bow, inverted pleats held by a 
shaped silver buckle inside of 
inverted pleats tipped in silver. 


1. New version of the colonial 
buckle in black smooth bow, sil- 
ver buckle on black suede, giving 
three texture detailing to shoe. 
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© Gordon Cooper, recently resigned 
as assistant sales manager of Interna- 
tional Shoe Machine Corp., Cambridge, 
Mass., has joined the adhesive division 
of Compo Shoe Machinery Corp., 
Boston. 


® Sol A. Liebman, formerly chief 
assistant agency counsel of the Recon- 
' struction Finance Corp. and recently 
New York Enforcement Director for 
the Office of Price Stabilization, has 
joined House, Grossman, Vorhaus & 
Hemley. 


© Thomas Blair, class of °49 and 
son of Craig Blair of Blair Laboratories, 
recently delivered a lecture on Labora- 
tory Control of Tanning Arts to stu- 
dents at the Pratt Institute Leather 
School. Gerry Glotzbecker of the 
class of *52 is scheduled to talk on 
Upholstery Leathers with special em- 
phasis on use of the Spectrophotometer, 
used in analysis of vegetable tanning 
liquors. 

® Wentworth Brown has resigned 
as vice president and assistant to the 
president of Brown Co. and Brown 
Corp., Berlin, N. H., maker of shoe 


innersoles and other products. Brown, 
who has been associated with the firm 
for the past 25 years, has joined Co- 
lumbia Cellulose, Ltd., as vice presi- 
dent and general manager. He will 
also serve as vice president of Canadian 
Chemical and Cellulose Co., Ltd., the 
parent firm. Headquarters are in Van- 
couver, British Columbia. 


® DeFred G. Folts, Jr., has been 
named advertising manager for Amer- 
ican Hide and Leather Co., Boston. 
Folts has been associated with the firm 
since 1949 as assistant credit man- 
ager and lately as assistant advertis- 
ing manager. 


© Thomas Duffy, formerly buyer 
of women’s sport and arch shoes and 
women’s and children’s slippers in the 
Mail Order Division of Spiegel, Inc., 
Chicago, is now in charge of all wom- 
en’s shoe lines. William Cornelius, 
buyer of rubber footwear and chil- 
dren’s shoes, will now also handle 
women’s and children’s slippers while 
Richard Schaen, who formerly 
bought women’s novelty and casual 
shoes, has resigned. 


® Charles A. Sullivan, former 
manager of the Boston Sales-Service 
District for Compo Shoe Machinery 
Corp., has been named manager of the 
new Compo-Moenus Department. Sul- 
livan is in charge of production of 
women’s cement process footwear at 
the Compo-Moenus pilot plant in 


Lowell, Mass., and will supervise train- 
ing and indoctrination of Compo’s 
service force. Frank M. Sullivan 
has ‘been promoted from assistant to 
district manager of Sales-Service for 
the Boston office and Irving L. Rus- 
sell has been named assistant district 
manager. 


® Arthur Boyd has been appointed 
to the sales and merchandising staff 
of the Jolene and Debtowners divi- 
sions of Tober-Saifer Shoe Mfg. Co., 
St. Louis, according to Harold E. 
Tober, president of the firm. He will 
cover parts of the South. 





WINSLOW 


KIDDIE CHROME 


WINSLOW BROS. 


A leather-lined shoe is a more 


saleable shoe. 


FULL CHROME TANNED 


LAMBSKINS 


& SMITH COMPANY 


STORES: BOSTON, 97 SOUTH ST. @ NEW YORK, 13 SPRUCE ST. @ CHICAGO, 173 NO. FRANELIN ST. 
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M. Shapiro & Co., New York— Illinois Glove Co., Champaign, Ili. 
14,000 pr. Item | - Value $26,460.00. 106,754 pr. Item 2—$200,1603.75; 
MILITARY Northwest Glove Co., Winona, Minn. M. ar & Co., New York—41,200 
BIDS AND AWARDS —34,025 pr. Item 1—$63,354.45; pr. Item 2—$77,796.00; Steinberg 
Independent Glove Co., Chicago, Ill. Bros., New York—119,646 pr. Item 
—50,000 pr. Item 1—$93,375.00; 2—$225,513.23. 
Men’s Shoes Wisconsin Mfg. Co., Milwaukee, This procurement for the U. 5S. 
June 8, 1953 — TAP-30-352-53- Wis.—6,900 pr. Item 2—$12,592.50; Army and U. S. Air Force. 


747—1) 211,880 prs. shoe-service, 
man’s high leather black upper, 
capped toe, composition sole, rubber 
heel and laced front; a) FOB ori- 
gin; b) 148,400 prs. FOB Shelby, O. 
and c) 63,480 prs. for Maywood, 
Cal.; delivery: 70,880 prs. during maaan ae — 


Oct.; 70,500 prs. during Nov.; and 
70,500 prs. during Dec. Opening, + NEW FOR FALL 
New York, 1 p.m.; this procurement VEGETABLE 


for the U. S. Air Force. For Linings, Bags, ; 
Case, a omap SCUFF-TAN is the newest Casual 


RANCH TANNED and Sport Shoe Leather for Fall. 
A 





Women’s High Shoes 

June 9, 1953—TAP-30-352-53- 
731—10,947 pairs shoes, service, INDIAN TANNED 1s a natural for top sales appeal. 
woman’s high, leather, black. Open- LEATHER : F Pe 
ing at 10:00 a.m. in New York. De- For Fine Casuals : 
livery schedule to be completed by and Sport Shoes Write for sample now! 
October 31, 1953. Procurement for * 
U. S. Air Force. Contract Tanning 


Protective Hats Vy - o M PA N y 
June 9, 1953—TAP-30-352-53- LE COW 
755—4,239 ea. protective hats, water WW L E A T H E R C 0 
and Sire resistant; with genuine 1830 SO. THIRD ST. MILWAUKEE 4, WIS. 
leather non-adjustable headbands. 
To be delivered to six destinations, 
complete by April 1, 1954; opening, 
New York, 2 p.m.; this procurement 


for the U.S. Navy. ‘KORN LEATHER COMPANY. 


AWARD COMBAT BOOTS . | TANNERS OF 


Three firms have been awarded | ws ‘ . 
contracts on TAP-30-352-53-672 : Se 
covering mildew resistant combat 


boots. Following are the awards: | io a R Y PUR “ . 
General Shoe Corp., Nashville, |< - : da hag OS 

Tenn., 143,332 pairs at $6.45-$6.60 ee & ide. Leather 

per pair, total value $934,741.20. Eo es 

J. F. McElwain Co., Nashua, N. H., a ee MEN’S AND WOMEN'S - 


100,000 pairs at $6.43, value pes ; 
$643,000. John Addison Footwear, Bes SOF he: id occas sakes RANGE 


Inc., Marlboro, Mass., 40,000 pairs ‘ Sous 
at $6.45-$6.55, value $260,000. beat PEABODY, MASS., U. S. A. 
AWARD MEN'S OXFORDS 

Two awards were made on TAP- 
30-352-53-568 for men’s black leather ; 
shoes. Doyle Shoe Co., Brockton, , , . iad 
awarded 60,000 prs., dollar value ° : a wisy INNERSOLES 
$341,400.00. Sportwelt Shoe Co., | 43- e 
North Easton, Mass., awarded 50,000 ; j , 
prs., dollar value $285,500.00. Pro- < b. Megae bs 
curement was for the U. S. Navy. 7 7 neo! PLATFORMS 

GLOVE SHELLS AWARDED SHOE PRODUCTS “" @ 

Seven awards on TAP-30-352-53- 

484 covering Item 1—Glove, Shell, THAT SAVE PENNIES 
Leather, Black, Size 4; Item 2 — 
Glove Shell, Leather, Sizes 3, 4 & 5 


as follows: 
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SOLE LEATHERS 


BENDS, BACKS, CROPS, HEADS 
SHOULDERS, BELLIES, SHANKS, Etc. 


OUTSOLES 


MEN'S - WOMEN'S + BOY'S 
MISSES’ + CHILDREN'S 
‘1M ALL GRADES AND WEIGHTS 


Meadquarters for Sole Leathers 


Complete line of leather INSOLES 
and leather COUNTERS 














BLACK HAWK 
SPLITS 


In All Colors 
FOR 


WELDERS' EQUIPMENT 
SHOE GUSSETS 
WORK GLOVES 

SLIPPERS 





TANRIERS 


2171 S. FIRST ST. 
MILWAUKEE 7, WISCONSIN 





LEATHER SALES SLOW DOWN 
AFTER HIDE MARKET ADVANCES 


Buyers Reluctant To Enter 
Firm To 


Sole offal, kid, splits do best 
volume. Calf very slow. Most 
selections marking time. 


Sole Sluggish 

Boston sole leather tanners report 
not much interest or new orders this 
week. There is some business but 
only for immediate need. Not too 
much leather around as tanners have 
kept production apace with bookings. 
Much price resistance evident. 

Prices show no change on lists but 
tanners unwilling to talk concession 
with hides still advancing. Tannery 
run 10 iron and up bends 57-56c 
and down; 9/10 irons 60c and be- 
low; 8/9 irons 65c and down. Light 
bends 72-70c and down. 

Sole leather tanners of Philadel- 
phia report business continues to 
move along at an unchanged level. 
Prices remain just about the same 
with No. 1 medium weight factory 
bends selling at 63c; bellies generally 
quoted at 30c and heads at 17c. Few 
sales made in finding bends—an av- 
erage quotation of 64¢ is the figure 
used. 


Sole Offal Strong 
Sole offal tanners and dealers in 
Boston report a fair amount of ac- 
tivity this week despite uncertain 


Market As Prices Hold 
Strong 


hide market. There is still some de- 
mand although good volume of 
leather was booked early last month. 
Most tanners well sold-up on bellies. 

Cow bellies move at 28c; some tan- 
ners lean to 29c with very little doing 
above this. Steer bellies still at 27c 
but tend toward 28c. Single shoul- 
ders doing better with tanners re- 
porting lightened inventories; lights 
at 37-42c, mediums at 32-37c. Heads 
moderate at 16-18c; nothing around 
on fore shanks; hind shanks reported 
slow at 20-22c. 


Calf Slack 

New advances on calfskin market 
early this week—up 2'c for heavies, 
1\4c for lights—slowed down leather 
sales appreciably although some tan- 
ners say they booked good volume 
of new business just previous to this. 
Increases forced tanners to hold tight 
to lists with few concessions con- 
sidered. 

Best business in men’s weight calf, 
as usual most wanted for fall. Some 
tanners now asking up to 10c more 
than lists of a month back. Top 
grades listed generally at $1.20. Bet- 
ter sales $1.00 and down. Women’s 
weights still at $1.00 for better 
grades; not too much doing here. 
Interest at 92c and below. Suede 





Prices and Trends of Leather 


KIND OF LEATHER THIS 





_ 


CALF (Men’s HM) 


CALF (Women’s) 75-99 


75-1.10 


75-90 
80-96 
54-59 
18-32 
58-62 
52-56 
38-42 
68-72 
27-29 
52-56 
33-39 


KID (Black Glazed) 

KID SUEDE 

PATENT (Extreme) 

SHEEP (Russet Linings) ................ ; 
KIPS (Combination) 

EXTREMES (Combination) 

WORK ELK (Corrected) 

SOLE (Light Bends) 

BELLIES 

SHOULDERS (Dble. Rgh.) 

SPLITS (Lt. Suede) 

SPLITS (Finished Linings) 18-22 
SPLITS (Gussets) 13-15 
WELTING (1% x Yo) --cccceceees 8 
LIGHT NATIVE COWS 20 


WEEK 


85-1.15 


1952 
HIGH 


85-1.10 
80-1.03 
85-1.10 
75-90 
80-96 
56-60 
18-32 
56-60 
54-56 
38-46 
68-72 
26-27 
50-55 
35-39 


MONTH 
AGO 


85-1.20 
70-1.00 
75-1.10 
75-90 
80-96 
58-64 
18-32 
64-68 
56-59 
40-45 
68-72 
27-28 
52-56 
33-39 
18-22 15-20 24-26 
13-15 18-22 18-20 
n 12% s 
20% 18-1814 20 


YEAR 
AGO 


75-98 
60-85 
60-85 
70-90 
70-92 
55-80 
18-28 
50-54 
48-52 
36-40 
62-65 
25-26 
43-50 
36-38 


All prices quoted are the range on best selection of standard tannages using quality 


rawstock, 
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$1.05 for black; $1.10 and down for 
colors. 
Sheep Steady 

Scarcity of good pickled skins plus 
high prices forces Boston sheep 
leather tanners to keep prices at going 
levels despite continued buyer re- 
sistance. There is still fair amount 
of business but tanners are not com- 
fortable. 

Hat sweats still moved at 30c and 
below. Steady call for russet linings 
at 22c. Boot linings hold at 26c. 
Colored vegetable linings 27-25c for 
regular colors; a cent more for high 
colors. Chrome linings fair at 30c 
and below. 

Garment quite active. Tanners say 
they move garment suede as fast as 
they can make it. Best sales in mid- 
30’s — around 36-35¢ — although 
prices heard up to 40c and down 
near 30c, depending upon quality. 
Grains slower than suede as usual— 
interest remains at 30c range. 


Side Mixed 
Strength of raw hide market keep 
tanners side and kip leather lists 
steady. 
Latest prices heard on combina- 
tion-tanned extremes at 56-55c and 
below for HM’s. Large spread elk 


Since 1888 


Specialty Leathers 
Side — Horse 


Well known Tannages 
e 


KLENZETTE 
ANILETTE 


ROSS-ETTE 
and the popular 


A.H. Ross & Sons (Co,: 


Chicago 22, Illinois 
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W8c and down for HM’s. Vegetable- 
tanned extremes 56¢ and down. Work 
shoe elk 42-38 retan 44-40c. 

Kip situation tight. Increased 
business from former calf leather 
users plus strong skins market keep 
leather prices high. Combination- 
tanned kips 62c for HM’s. Full-grain 
vegetable kips 73c and below. 


Splits Wanted 

Good volume of business reported 
on Boston market this week. Heavy 
suede splits do good volume; prices 
generally 44c and below although 
some ask more. Women’s weight 
suede splits not as active, 39c and 
below asked for black. Linings fair 
enough at 22-l17c. Gussets 15c¢ and 
down. 

Flexible innersole splits un- 
changed; sales good. Lights at 28- 
23c; heavies 37-32c, HM’s 30-25c. 
Naturals hold at 36-29 for H 
weights; 25-20c for M weights. 


Bag, Case and Strap Firm 

Although prices increased 1-2c 
from recent lows with sellers gen- 
erally firm in their ideas due to 
higher raw mateiial costs, there is 
still some resistance from buyers. 

Case leather of 2-24 ounce quoted 
at 41-42c and 3-314 ounce at 44-45c. 
Grade A russet strap leather firmly 
held at listed levels, 4/5 ounce up 
to 53c, 5/6 ounce 55c, 6/7 ounce 
57c, 7/8 ounce 59c, 8/9 ounce 6le, 
9/10 ounce 64c and 10/11 ounce 
67c. Grade B is still 3c less and 
Grade C 5c under the above listed 
prices for Grade A. 

Colors bring 3c more on grain side 
and 4c more for both sides and glazed 
2c over russet finish. 


Work Glove Steady 


Market for work glove leather hold- 
ing steady at recently advanced 
prices. Continued demand for work 
glove splits in the various weights 
and sellers have termed business as 
satisfactory for the most part at the 
prevailing levels. 

LM weight quoted unchanged, No. 1 
grade at l6c, No. 2 grade at 15c, 
and No. 3 grade l4c. M weight is 
a cent higher, No. 1 grade at 17c, 
No. 2 grade 16c and No. 3 grade 15c. 


Glove Leathers Mixed 

Glove buyers still acting coy but 
some jobbers have placed orders for 
nearby delivery. Some business done 
in the cheaper lines with chain stores. 

Pigskins still the best seller in the 
high price field. One dealer offers 
deerskins at 50c for a cuttable grade 
of New Zealand skins and 35c for 
the seconds. The South American 
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MOCCASIN 
COWHIDE 


at its colorful best 


Fashionably Soft for comfort. Most 
Adaptable to laced moccasins 
and casuals . . . finest full grain 
you've ever seen! 

SHOE SPLITS: Grain finished for 
mellow chrome uppers . . . Retan 
for soles... 

GLOVE SPLITS: Complete price 
range .. .Quality always uni- 
formly high. 


Write for swatches today! 


LOS ANGELES 
TANNING CO. 


4101 Whiteside Street 
Los Angeles 63, California 





SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 

SHANKS 
BELLIES 
DEERSKINS 
MOCCASIN COWHIDE. 


A.L.GEBHARDT CO. 


416 N.WAT 


PHONE DALY 8- 6919 


TANNIN 














variety is offered at 32c for the bet- 
ter grade. Demand is very limited. 

Goatskins offered at 40c, 35c, 30c 
and 25c. European variety brings up 
to 65c for the tops. 

Good demand for garment grain 
leather in pink, pastel blue, beige and 
white. Manufacturers are paying up 
to 40c for the proper weights. Gar- 
ment suedes still very active. 


Kid Fair 


Kid leather tanners of Philadel- 
phia report business fairly satisfac- 
tory in black suede and glazed, with 
low to medium grades particularly in 
demand. Little talk about any other 
color in either glazed or kid. 

Top quotation on satin mats now 
98c. All other list prices remain as 
quoted for the past several months. 

The low to medium grades of 
glazed and kid are selling fairly easily 
at prices set by tanners. Higher 
grades harder to sell. 


Average Kid Prices 


Suede 32c-96c 
Linings 25c-55c 
Crushed 35c-75c 
Glazed 25c-$1.00 
Slipper 25c-60c 

Satin Mats 69c-$1.20 


Belting Slackens 


Belting leather tanners of Phila- 
delphia report that while business is 
still fairly active, it has eased off a 
little in the past few days. 

As far as prices are concerned, 
tanners still quoting prices that have 
held for the past few weeks. Butt 
bends quoted as follows: No. 2 ex 
lights $1.09, light $1.04, medium 96c; 
No. 3 lights sold at 99c and medium 
at 9lc. Shoulders show a slight drop 
with No. 1 now selling at 58c; light 
and medium 55c ex heavy. 

Curriers find business remains 
fairly active. Prices are no higher 
than last quoted. As one tanner put 


a 


SLED 
CALF 


CARR-BUCK 


KID SUEDE 


it “customers read the markets when 
hides move down, but when you tell 
them hides have gone up they are 
surprised.” 

Tanners are already making plans 
for vacation closedowns which some 
report as scheduled to start June 26 
until July 5. Some have already re- 
ceived letters from customers indi- 
cating that this will be the period 
of close down for several firms. 


AVERAGE CURRIED LEATHER PRICES 


Curried Belting 
Butt Bends 
Centers 12” 


* 4115-1.17 1.10-1.18 1.00-1.07 


Premiums to be added: Ex Light, plus 5c-10c; 
Light, plus 7c; Heavy, minus 5Se-10c; Ex 
Heavy, minus 5c. 


Garment Strong 


Horsehide fronts for garment 
leather have brought stronger prices 
and top quality lots, according to 
some tanners, have reached such high 
levels as to endanger leather market 
values. Many buyers of horsehide 
garment leather unwilling to pay 
higher prices and tanners who have 
been booking orders at unchanged 
prices of 42-44c and down are find- 
ing profit margins being squeezed by 
their higher costs. 

A somewhat similar situation pre- 
vails in sheepskin garment leather. 
Here too, scarcity and high prices of 
raw pickled skins along with buyer 
resistance to leather prices have 
caused tanners somalia le difficulty. 

While there has been a good move- 
ment of suede and grain finishes of 
late, demand does not seem quite so 
brisk as formerly. Suede quoted as 
high as 40c and down for choice 
tannage, 36-38c and down for some 
very good tannages, 34c and down 
for fairly good productions and 32c 
and down for ordinary. Regarding 
grain finish, 33-34c and down quoted 
for very good tannages, 30c and down 
for fairly good and 28c and down for 
ordinary. 
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Tanning Oils Steady 


Tanning Oils market unchanged 
this week. Quotations maintain steady 
position as replacement oils show 
strong tendency and fish oils in gen- 
eral are firm. Tanning materials 
prices same as last week. Buying in- 
terest sluggish and trading reported 
quite limited. Valonia Extract off 
slightly to 9%4. 


Raw Tanning Materials 
Divi Divi, Dom., 48% basis shp’t, bag. . .$72.00 
Wattle bark, ton ....‘‘Fair Average’ $104.00 
‘*Merchantable’’ io 00 
Sumac, 28% leaf ......... 
Ground 
Myrobalans, J. 1’s Bombay ...... 


Genuines 
Crushed 42-44% 
Valonia Cups, 30-32% guaranteed 
Valonia Beards, 40- 42% guaranteed . 
Mangrove Bark, 30% So. Am. . $58. 00-59. 00 
Mangrove Bark, 38% E. African 


Tanning Extracts* 
Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 
Tank cars 
WOrrOls, C.L...o ce cccesseccccccccns wese 
Warrela, U.6.2. cescccccccccccesccsocss 
Chestnut Extract, Powdered (basis 
60% tannin), f.o.b. plant 
Bags, c.l. 
Bags, l.c.l. 
Cutch, solid Borneo, 55% tannin ..... 
Hemlock Extract, 25% tannin, tk. cars 
f.0.b. works 


Oak bark extract, 25% tannin, Ib. 
bbls. 6%-6%, tks. 
Quebracho Extract: 
Solid, ord., basis 63% tannin, c.l. .11 31/64 
Solid clar., basis 64% tannin, c.l. .12 3/16 
Wattle extract, solid, c.l., East African 
60% tannin 
Wattle extract, solid, c.l., 
60% tannin 
Powdered super spruce, bags, c.1. 
05%; Le.l 
Spruce extract, tks., f£.0.b. wks. .... 
Myrobalan extract, solid, 55% tannin... .07% 
— extract, powdered, 60% tan- 
wis: extract, powdered, 63% tannin 
Quebracho Extract, Powdered, * Swedish 
spray dried, 76-78% tannin 
Wattle Extract, Powdered, Swedish, 
73% tannin 
Powdered Spruce, spray dried, Swedish 
Myrobalan, Swedish, Powdered 68-70% 
Oakwood, Swedish, solid, 60-62% .... 
Oakwood, Swedish, powdered, 64-66% 
Larchbark, Swedish, solid, 54-56% 
Larchbark, powdered, Swedish spray- 
dried, 58-60% 


Tanners’ Oils 
Cod Oil, Nfid., loose basis, gal. 
Cod, sulphonated, pure 25% moisture 3. 13% 
Cod, sulphonated, 25% added mineral .12 
Cod, sulphonated, 50% added mineral .10% 
Castor oil, No. 1 C.P. drs. lc.l. ... -28% 
Sulphonated castor oil, 75% 
Linseed oil, tks., f.0.b. Minn. 

en o% aeéeecue 
Neatsfoot, 20° Cc. T. 
Neatsfoot, 30° C.T. aC wae aa beeen 
Neatsfoot, prime drums, hy Nees i 

l.c.1. 
Neatsfoot, sulphonated, 75% .... 
Olive, denatured, drs. gal. i 
Waterless Moellon .................0-. 
Artificial Moellon, 25% moisture .... 
Chamois Moellon, 25% moisture .. 
Common degras ‘ 
Neutral degras 
Sulphonated Tallow, 7: ‘ 
Sulphonated Tallow, 50% . 
Sponging compound 
Split Oil dix 
Sulphonated sperm, 25% moisture .. 
= Oils, 200 seconds visc., tks., 


f.o.b. 
Petroleum Oils, 100 seconds Visc., tks., 
.b. 


*Imported Extracts are plus duty. 
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HIDE MARKETS STEADY TO 
STRONG WITH SALES ACTIVE 


Packer Calfskins Show Biggest Advances But Other 
Selections Bullish 


Packer Hides Hold 

Steady to one-half cent higher 
prices the rule in the big packer hide 
market this week. Feature trading in 
heavy native steers, about 30,000 
hides of this selection changing hands 
on the basis of 16c for River Points, 
a half cent advance. 

Some northerns sold first on a 
steady basis or the same price as the 
River Points but later business re- 
ported at 16%c for Chicago pro- 
duction. A good portion of these 
hides was bought by dealers. 

At the same time, some resale lots 
of earlier salting offered by same 
dealers and some April takeoff heavy 
native steers were resold at 1414. 
Despite resale offerings of other se- 
lections on the market, big packers 
were able to sell appreciable quanti- 
ties of heavy native and branded 
cows at the going prices. 

Among the other selections traded, 
a good volume of light native steers 
sold, totaling about 10,500 from 


River Points, a half cent advance. 
Previously, only northern points sold 
at that price with the Rivers going 
at a half cent less. Meanwhile, light 
native cows sold steady. One big 
packer sold 6,500 from Chicago, Mil- 
waukee, Nat'l. Stock Yards and St. 
Joseph on the unchanged basis of 
20c. 

Branded steers, while selling at 
steady prices, seemed to be sluggish. 
Demand not very broad up to mid- 
week but several cars traded at 14c 
for butts and 13'4c for Colorados, 
one packer selling at least 4,500 at 
these levels. Some sellers inclined 
to try for a half cent more on better 
quality June takeoff. 

Quality of hides continues to show 
seasonal improvement. In the south- 
west, for example, current produc- 
tions are running much shorter hair 
and less manure. Also, grub content 
is lessening and is beginning to com- 
pare more favorably with produc- 
tions from some of the northern 





HIDE FUTURES 


COMMODITY EXCHANGE, INC., FUTURES MARKET 


Close 
June 4 


Net 
Change 


Close High Low 
May 28 For Week For Week 





18.30T 
17.50T 
16.40B 
15.70B 
15.30B 
14.90B 


July ....... 
October 
January . 
April 
July ....... 
October 


18.60T —30 
17.55B 
16.55B 
15.95B 
15.60B 


15.20B 


19.25 
18.10 
17.05 
16.34 
15.87 
15.25 


18.10 
17.25 
16.39 
16.03 
15.50 
15.05 


—I15 


Total Sales: 396 lots 








HIDE AND SKIN QUOTATIONS 


Week Ago 
1514-16 16 


Present 
Heavy native steers -16%4 
Light native steers 19 
Ex. light native steers .... 22 
Heavy native cows -19 18 
Light native cows 20 
Heavy Texas steers 1444 
Butt branded steers 14 
Light Texas steers 1614 
Ex. light Texas steers .... 19% 
Colorado steers 134 

-17¥, 

Native Bulls .................... 12% 
Branded Bulls ................. 11% 
Packer calfskins -65 
Packer kipskins -42, 


1814-19 


Month Ago Year Ago 
-16% 1414-15 
1814-19 18-18% 
23 20 
1714-184 is. «86 
20- 20% 174%2-18% 
' 15 
144, 


17-17% 1414-15 
12% 101% 
11% oY, 

5314-5714 3214-40 

31 -40 32-40 


NOTE: Price ceilings have now been completely ended by the government. All 


remaining goods and services have been removed from price controls. 


All regulations 


winding up controls require that applicable records be held until April 30, 1955. 


June 6, 1953 


LEATHER and SHOES 


points. In addition, average weights 
of some heavy selections are tending 
to become somewhat lighter. 


Independents Up 

A large lowa packer participated in 
the heavy native steer trading at the 
half cent advance early this week, 
selling 1,400 from Ottumwa plant 
at l6c. Also, another large inde- 
pendent packer sold 1,000 Indianapo- 
lis heavy native steers at l6c and 
1,000 branded steers from that point 
at 14c for butts and 13%c for Colo- 
rados. 

















Can you teach me to write in 
time to get a letter to Santa 
Claus? 1! want to know more 
about Salem Oil & Grease Com- 
pany's 7 ways to help make 
better leather with their effec- 
tive fatliquors. 


Mh 











A GOOD 
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NAME 
SINCE 


DRUM.-TYPE 
CAN 


5-GALLON 
SQUARE CAN 


STERN CAN COMPANY, INC. 
71 LOCUST STREET, BOSTON 25, MASS. 


31 





This seller, in addition, sold 900 
Chicago light native cows, mostly 
koshers at 191 which probably ac- 
counts for the discounted price al- 
though takeoff at this plant was de- 
scribed as “not so good” lately. Also, 
1,000 Richmond, Va., steers and cows 
were sold by this packer at 15'c. 
Meanwhile, a Minnesota packer sold 
1,300 Austin heavy native cows at 
full market price of 19c. Some in- 
dependent sellers refusing steady 
prices on June takeoff. 

At Chicago, Packers’ Ass’n, de- 
clined 1344c for Colorados, 14c for 
butts, 16c for heavy native steers and 
17c for branded cows and was un- 
willing to offer hides up to mid-week, 
being in a well sold-up position. 

New York packers also well sold up 
and reluctant to offer following last 
reported trading which involved na- 
tive steers at 16%c and butts at 
4c. 


Small Packers Sluggish 


Business in small packer~ produc- 
tions at a much slower rate. Differ- 
ences in ideas of value between tan- 
ners and packers tended to restrict 
trading but it was apparent that buy- 
ers were not very aggressive. Never- 


theless, prices firm. 
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Bids for more 46-48 lb. avg. hides 
at 17c selected fob declined with sell- 
ers asking up to 18c. Some good 50- 
52 lb. avg. small packers sold from 
1644c up to 17c, 56-58 lb. avg. at 
l6c and 63 lb. avg. from midwest 
low freight point at 15c, all selected 
fob shipping points. Some sellers 
asking 1744c or more for 50-52 lb. 
avg. but buyers slow to reach. 

Considerable movement of small 
packer bulls, two cars of heavy de- 
scriptions averaging around 90 lb. 
selling at 1044c, car of 80-82 lb. avg. 
bringing lle, car of 75-80 lb. avg. 
11'c and another car of bulls in the 
75-80 Ib. avg. range bringing 1110, 
all selected fob shipping points. 


Country Hides Steady 


While the country hide market has 
not been very active, a few sales made 
at mostly steady to 4c higher prices. 
More locker-butcher hides free of 
renderers averaging 50-52 lbs. sold 
at 14c flat trimmed fob shipping 
points and some good mixed lots con- 
taining moderate to small percentages 
of renderers averaging around 50 
lbs. brought 13-134c while renderer 
hides alone brought up to 13c for 
48-50 lb. avg., all flat trimmed fob 
shipping points. 


for producing... 
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We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


L.H. LINCOLN & SON, INC. 


_ COUDERSPORT, PENNA. 
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Glue hides continued to bring 11- 
11%%c and country bulls 8c fob. 


Calf Advances Again 


Late last week, one big packer sold 
5,000 Green Bay calf of June salting 
at 60c for heavies and 55c for lights, 
up 2!%c on the heavies and 1c on 
the lights. This trading was followed 
by sales of 13,500 Milwaukee ll- 
weights also at 60-55c, 12,500 St. 
Paul and 3,000 Chicago lights alone 
at 55c, making fotal of 34,000 at the 
new prices. Last confirmed sale of 
St. Paul heavy calf at 65c and one 
packer asked this price for 2,500 
Chicago heavies. 

Kip last brought 42c from River 
point but it was noted that premium 
points such as St. Paul brought 50c 
and Nashville 54c. Northern over- 
weights offered at 37c, and southerns 
probably could be obtained at a cent 
less. 

One of the big packers sold 3,000 
regular slunks at $2.30, up 5c over 
previous sale. Later, the same price 
was bid for more but sellers asked 
$2.35. 

Trading in small packer skins lim- 
ited. Good brands of allweight calf 
holding around 45-50c. One small 
lot of small packer kip sold at 30c 
but market is considered 32-33c for 
carload lots although up to 35c flat 
was talked on some good Texas small 
packers. Country skins in carload 
lots last reported sold at 23-24c for 
calf and 20c for kip. 


_ Horsehides Strong 


A strong undertone evident in the 
horsehide market due to continued 
demand and limited supplies. As 
high as $12.00 trimmed fob shipping 
points paid for good northern slaugh- 
terer whole hides and up to $13.00 
reported paid fob shipping points for 
untrimmed productions of very good 
quality. Some sellers asking $13.25- 
13.50 on the latter but buyer resist- 
ance has developed and some tanners 
have been unwilling to go above 
$12.50 untrimmed even for very best 
northerns. 

Some horse tails sold at $1.10-1.15 
for fair count delivered Chicago but 
choice selected lots have brought as 
high as $1.25-1.50. 

Fronts have moved up to $8.50-9.00 
for good northerns. Butts have sold 
higher, prices ranging $4.00-4.25 
basis 22” and up. 


Sheep Pelts Ease 


With shearling production at its 
seasonal peak, supplies have been lib- 
eral for the demand and prices have 
eased somewhat. 
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DERMABATE COMPOUNDS | 


LIQUID EXTRACTS 


HEMLOCK - OAK 
STAINLESS SUMAC - ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


SELzS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


+ MANGROVE 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 


McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 


P = Roy Wilson, Dickson Ltd., 7-8 Reilway Approach, London, S.E.! 


Getz Bros. & Company, San Francisco, Callf.; New York City 
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Attention “Jauners! 


SHORT TERM COURSE 


LEATHER FINISHING—JUNE 22 


REGISTER NOW FOR REGULAR TWO-YEAR 
COURSE STARTING SEPTEMBER 


at 


School of Leather and Tanning 
Technology 


PRATT INSTITUTE 


185 WAVERLY AVE. BROOKLYN 5, NEW YORK 
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WHEN 
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BUY 


TANNERS' 


CORN SUGARS 
CORN SYRUP 
CORN STARCH 
LACTIC ACID 


REMEMBER 


CLINTON FOODS INC. 


CORN PROCESSING DIVISION 


CLINTON, IOWA 
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Some good big packer No. 1’s sold 
at $2.30-2.35 while other productions 
sold down to $2.00; big packer No. 
2’s sold at $1.70 and No. 3’s at $1.10. 
One car big packer good quality clips 
sold at $2.85. 

Genuine spring lamb pelts have 
sold at $2.60-2.75 per cwt. liveweight 
basis to pullers but reports that mou- 
ton tanners have paid $2.75 each for 
some choice westerns figuring around 
$3.00 per cwt. liveweight basis. Large 
midwestern packers sell their June 
productions next week. Last reported 
sale of full wool dry pelts at 30c 
fob shipping point. 


Pickled skins unchanged at $15.50 
for genuine clear spring lambs and 
$14.00 per dozen for winter sheep- 
lambs, last trading at these levels. 


Dry Sheepskins Quiet 


Selling quarters state that follow- 
ing some late activity, the market has 
a quieted down. Recent buyers 
of Brazil cabrettas either out of the 
market or else have reduced their 
ideas by $1.00. Best indications for 
regulars $10.25 and specials $15.00 
per dozen, fob., basis importers. 

Cape glovers continue to go to 
Europe as these buyers are willing 
to meet the asking prices of shippers. 
No late offerings of Nigerians or 
Addis-ababa butcher skins. 

At the Australian wool sheep auc- 
tions, Melbourne offered 18,600 skins 
and market generally par to 2d. 
lower. At Seder, 49,000 skins of- 
fered and generally one to three 
pence lower. On the sheep, 56s up 
and two inches and up, least affected. 
Shearling market continues slow and 
nominal. 


Pickled Skins Mixed 


Selling quarters state New Zealand 
lambs are easier but sheep are firmer 
and some North Island sheep sold 
to the Continent at 127 shillings 6 
pence with sellers now asking 130 
shillings. Several lots of North Island 
lambs sold at from 100-106 shillings, 
depending upon brands. 

In the domestic market, springers 
selling at $15.50 and some sellers 
have higher views for the better qual- 
ity coming forward. 


Reptiles Slow 


Tanners state the leather market 
is rather quiet with relatively little 
business passing, accounting for their 
limited buying of raw stock even at 
the lower prices. 

Madras bark tanned whips, 4 inches 
up, averaging 41% inches, 70/30 se- 
lection, available at 53c and the skins 
averaging 4° inches are held at 58c, 
which buyers are slow to meet and 
sellers trying for counter bids of lc 
less. Some U.P. whips, 4 inches up, 
averaging 44% inches, 60/40 selec- 
tion, held at 45c and while buyers 
are showing some interest, claim 
price is too high. 

Wet salted Bengal back cut lizards 
can be sold at a price but few offered 
and generally above buyers views. 
Wet salted back cut Agra lizards 
available at 2lc for 8 inches up, av- 
eraging 9 inches, 28c for 9 inches 
up, averaging 10 inches and 34c for 
10 inches up, averaging 11 inches, 
80/20 selection. Small sized alliga- 
tors, 8 inches up, averaging 9 inches, 
80/20 selection, offered at $1.00 an 
inch. 

Some limited sales passing in 
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Brazil back cut tejus at 73c fob. with 
further interest at 72c fob., but sell- 
ers trying for slightly higher prices. 
Giboias and chameleons neglected 
and the same is true of wet salted 
iguanas. Ring lizards can be sold at 
a price. 
Deerskins Same 

Although some recent buyers un- 
willing to better their trading basis 
of 52c fob., basis importers, for 
Brazil “jacks,” there are bids in the 
market at 54c fob. and shippers have 
views up to 58c fob. Bulk of the 
late sales figured 62c, basis manu- 
facturers. 

Siam deerskins sold at 62c c&f. 
Some interest in New Zealand deer- 
skins but due to lack of offerings, 
trading negligible and prices nominal. 


Pigskins Better 


Business in Fulton County picking 
up and some sales of peccaries noted 
involving Manaos greys at $1.85 
fob., basis importers and Peruvian 
greys at $2.15, basis manufacturers. 
Shippers quite firm at origin and 
have refused counter bids on late 
offerings. 

Buyers ideas $2.85 c&f. for dry 
Chaco carpinchos and sellers asking 
$3.10 c&f. Last confirmed sales at 
$2.90 c&f., basis importers. Bids of 
$1.30 refused for Matto Grosso black 
peccaries and $1.45 c&f. asked. Greys 
said to be selling to Europe at much 
higher prices than what buyers here 
would be willing to pay. Wet salted 
capivaras salable at $2.50 fob., basis 
importers, but held higher. 

Goatskins Same 

No change reported in raw goat- 
skin markets. Trading still on lim- 
ited basis with situation stymied at 
some points as tanners refuse to pay 
advances while shippers hold firm. 

Group 4 Delhi Amritsars last sold 
at $8.00 per dozen c&f. with shippers 
asking up to $8.75 for Pakistan skins. 
Tanners say they will not go above 
$8.50 except for spot or afloat. 
Southern India Coconadas and Dec- 
cans last moved at $9.75 for 1.70/ 
1.80 lb. skins. Little interest now. 

Mochas very slow due to price 
situation. Genuine Battis last brought 
$12.00 while Batti types held at 
$10.75. Berberahs find slow sales at 
$8.75 with shippers asking more. 
Same holds with Addis-ababas at 
$8.50. 

Last sales shade dried Mombasas 
at $10.00-$11.00 but shippers ask at 
least 50c more now. Latin Ameri- 
cans hold strong with Brazil Northern 
Pernambucos. Cearas bring 74-75c 
per foot, fob. Most tanners refuse 
to go above 70c. 
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News Quicks 


About people and happenings coasi to coast 





Arkansas 


© Approximately 100 workers em- 
ployed at the Bald Knob factory of 
International Shoe Co, returned to 
work last week after a five-day walk- 
out resulting from a dispute with com- 
pany officials. The men were mem- 
bers of Local 178, United Shoe Work- 
ers of America, CIO, and were em- 
ployed as cutters and counter molders. 


@ Servel Co., manufacturer of re- 
frigerating equipment, reports it is of- 
fering new models of deluxe Wonder- 
bar refrigerettes covered in spotted 
calfskin or luggage leather. The re- 
frigerettes will be produced in limited 
quantity for the luxury market. 


© B. E. Cole Co., Norway shoe man- 
ufacturer, is reported seeking more 
help to handle a large amount of new 
orders. The plant is operating at full 
capacity. 


© Negotiations are reported under- 
way for a merger between Gardiner 
Shoe Co., Inc., Gardiner shoe man- 
ufacturing firm, and Air-Tred Shoe 
Corp. of Auburn. 


® Viner Bros., Inc., Bangor shoe 
firm, has purchased two warehouses at 
160 Center St. in Bangor to house its 
in-stock department. 


Massachusetts 


© Shoe machinery and equipment of 
Sherry Shoemakers, Boston maker 
of women’s shoes, was auctioned June 
3 on the premises at 63 Endicott St. 
Auctioneer was Edward Krock Indus- 
tries, Inc. of Worcester. Etta Kimel 
Greene, treasurer, and Irving Greene, 
clerk of the corporation, have resigned 
their offices and the business is being 
liquidated. 


® Melori Shoe Corp., Boston foot- 
wear manufacturer, is reported to 


have paid a second dividend of five 


percent to creditors. 


® International Shoe Corp. of St. 
Louis is reported negotiating for stock 
control of Thomas G. Plant Corp., 
Boston footwear retailer at 75 Federal 
St. 
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® Sherman Footwear Corp., Marl- 
boro footwear manufacturer, has filed 
a Chapter XI petition for arrangement 
offering unsecured creditors 15 percent 
payable at the rate of five percent in 
six months and five percent in one 
year. Liabilities are listed at $228,- 
353,000 and assets at $53,386. How- 
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ever, creditors’ committee ha 
cated it cannot recommend accept 
ance of this plan. 


® Klayman Shoe Co., Haverhill 
manufacturer of women’s footwear, 
has liquidated the business through 
public sale of merchandise and ma- 
chinery, it is reported. 


@ Hermal Shoe Co., Everett manu- 
facturer of women’s shoes, is re- 
ported to have offered unsecured cred- 
itors 12% percent, payable 30 days 
after confirmation of Chapter XI 
plan. 


le Gompan y, Inc: 
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® O’Brien & Powers, New England 
representative for Eagle-Ottawa 
Leather Co. and Textileather Corp., 
have moved to new and larger offices 
at 20 East St., Boston. Telephone 
number remains Liberty 2-7003. 


® Acme Leather Co., Inc., Pea- 
body tanner, is offering a new line 
named “Glovette,” a softee-type full 
grain natural bend in two and one- 
half and three oz. and four and four 
and one-half oz. weights. The com- 
pany also makes Mel-O-Tan Glove 
and Softee leather. 


Missouri 


® Textron, Inc., is reported negoti- 
ating purchase of F, Burkart Mfg. 
Co., St. Louis manufacturer and op- 
erator of the Walk-Lite Division in 
Portland, Me., where it produces 
women’s and misses’ California proc- 
ess shoes. Burkart also operates the 
Coach & Four Division in Higgins- 
ville, Mo., where it makes women’s 
and misses’ cemented shoes. 


® Wal-Rod, Inc., of 8500 Watson 
Rd., St. Louis, reports it is ready to 
begin production of plastic heels for 
women’s shoes. The heels will be of- 
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fered in transparent, translucent and 
opaque plastic in a variety of colors. 


® Brown Shoe Co. of St. Louis has 
been presented with a plaque by Lit 
Bros. Department Store of Phifadel- 
phia in honor of its “75 years of serv- 
ice to the American family,” and in 
commemoration of “20 years of cor- 
dial business relations.” In the past 
20 years, Lit Bros. has distributed over 
3,000,000 pairs of shoes manufac- 
tured by Brown. 


® Edison Bros. Shoe Stores, Inc., 
St. Louis women’s shoe chain, is pre- 
paring to move into new offices at the 
Southwest corner of Washington Ave., 
and 4th St., across the street from its 
present location. The move is ex- 
pected to be completed by June 30. 
The company will also move its mer- 
chandise into a new six-story ware- 
house at O'Fallon and 2nd Streets 
about Oct. 1 of this year. 


® Belding Corticelli, manufacturer 
of silk, cotton and synthetic threads 
for industry, has rélocated its regional 
St. Louis office at 1627 Locust St., St. 
Louis 3. The company was located on 
Washington Ave. The _ telephone 
number remains Central 2670. 


New Hampshire 


® The New England Buff Co. of 
Boston has leased a warehouse adjacent 
to the closed Textron plant in Aun- 
cook where it will make buffing pol- 
ishing wheels. John Gore, president, 
reports about 25 workers will be em- 
ployed as soon as machinery is in- 
stalled. His brother, Charles Gore, is 


vice president and treasurer. 


New Jersey 


® Dermatan Leather Co., Inc., 
newly-organized, to tan high grade 
specialty leathers, is located at 312- 
318 South St., Newark. Well known 
leather chemist Frank Edrich is in 
charge. 


® Referee reports that June Sth was 
last date on which objections could 
be filed to discharge from bankruptcy 
of David Sandow, trading as Tren- 
ton Jobbing Mfg. Co., and Trenton 
Surplus Centre. Main offices are at 
32 S. Warren St. 


New York 


® Quality Handbag & Novelty 
Co., Inc., New York handbag maker, 
reports receiver has been appointed in 
its bankruptcy matter. 


© Miller & Bergmann, Inc., New 
York footwear manufacturer, is mov- 
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ing from 105 East 16th St. to larger 
quarters at 649 Broadway. 


® Oskar Beck of Gloversville has 
been appointed exclusive representa- 
tive in the United States for Hajee 
M.S. Abdul Kader, M.S. Abdul Rah- 
man & Co., Madras, India, tanner and 
exporter of East India tanned goat 
and sheepskins, calf and cow hides. 
The Indian company has tanneries in 
Coimbatore, Pallavaram and Dindigul. 


© Irving Fife, leather firm which 
has been located in the downtown 
New York “swamp” section for a 
quarter of a century, has moved up- 
town to new quarters at 432 Fourth 
Ave., New York 16. 


@® Arthur Murray, Inc., has licensed 
the use of its name on wallets, hand- 
bags and clutch bags made by Aristo- 
crat Leather Products, Inc., of 
Fifth Ave., New York City. 


® Kossman & Co., Inc., New York 
wholesaler of reptile and kid leathers, 
is reported moving from 100 Gold St. 
to 432 Fourth Ave. 


® A record turn-out is expected at 
the United Jewish Appeal’s annual 
dinner to be held Thursday evening, 
June 11, at the Roosevelt Hotel in 
New York. The shoe industry com- 
mittee has designated Pinches Karl of 
Karl Shoe Stores, Ltd., Los Angeles, 
Cal., as “shoe man of the year.”’ Others 
receiving golden shoe awards will be 
Jackie Robinson, famed member of 
the Brooklyn Dodger baseball team, 
and Tony Martin, popular singer. 


® The National Shoe Co. will open 
its 101st retail outlet at 2154 White 
Plains Rd., the Bronx. The store will 
feature men’s, women’s and children’s 
footwear and handbags and _ hosiery. 
The outlet has a seating capacity of 
75 persons, 


® Chalmers Hand Bags, Inc., 
handbag manufacturer of 14 East 
32nd St., New York City, has been 
assigned to Herman Haberman of 225 
West 34th St. 


® Meeting of creditors of Fred H. 
Lowenstein, Inc., New York leather 
dealer, was held Friday, June 5, at the 
Hotel New Yorker. 


® Official confirmation has been an- 
nounced that General Shoe Corp. of 
Nashville, Tenn., has acquired owner- 
ship of Whitehouse & Hardy, Inc., 
through purchase of capital stock. 


@ Shane Shoe Co., Inc., New York 
footwear wholesaler and retailer, has 
leased the basement shoe department 
at Lanes on Fifth Ave. at 14th St. 
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@ American Airlines has inaugu- 
rated a fast through service to St. 
Louis which New England shoe manu- 
facturers and tanners are finding of 
value. The daily flight leaves Logan 
Airport at 1:05 p.m. and arrives in 
St. Louis at 5:20 p.m. Return flight 
leaves at 5:05 p.m. and arrives in 
Boston 10:50 p.m. 


® Solomon Conjor, trading as Con- 
jor Shoe Co. and Value Surplus Shoe 
Co., men’s shce wholesaler, is reported 
liquidating and discontinuing the busi- 
ness. Creditors will be paid in full, 
it is reported. 


® Creditors of Step-Lite Footwear, 
Inc., Richmond Hill footwear manu- 
facturer, are reported considering 60 
percent compromise settlement offe: 
payable three percent monthly. In- 
dependent audit found liabilities of 
approximately $99,000 with assets of 
$118,000, 


North Carolina 


® The new American Thread fin- 
ishing plant at Sevier is now in opera- 
tion and dedication ceremonies are 
planned for June 30, according to 
Harvey Eastman, plant manager. The 
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plant will be used to finish industrial 
thread, knitting and weaving yarns, 
and a wide variety of thread and yarn 
for home use. 


Ohio 


© Temporary committee has been 
formed to investigate condition of 
L. V. Marks & Sons Co., Cincinnati 
rhanufacturer of women’s footwear, it 
is reported. The company reportedly 
wants to remain in ‘business and feels 
creditors can be paid in full. As of 
April 30, the company claims, assets 
were approximately $60,000 more 
than liabilities. 


Pennsylvania 


® Involuntary petition in bankruptcy 
has been filed against Joseph B. 
Singer, Philadelphia manufacturer of 
leather and canvas work gloves, it is 


® Health Spot Shoe Co., Inc., 
Oconomowoc shoe wholesaler, is re- 
ported to have changed its name to 
Foot-so-Port Shoes by amendment of 
charter. 





Canadian 
Notes 


® Canadian exports of raw hides 
and skins increased to $2,323,000 in 
Jan.-April period compared with $1,- 
877,000 last year, and exports of 
leather and products rose to $2,617,- 
000 against $1,943,000. 





® The consumer price index for 


' footwear stood at 127.9 in April or 


same as in March, though above the 
127.5 of February, based on 1949 be- 
ing 100. 


© Wettings of all types of hides and 
skins in Canada, with the exception of 
cattle horse butts and cowhide bellies, 
showed decreases in March, 1953, from 
the previous month. Compared with 
same month of 1952 there were de- 
creases in all classes except cattle 
hides, sheep and lamb skins, and horse 
hides, Canadian Government reports. 


®@ The Canadian Government reports 
its latest nationwide survey reveals 
21,095 employes engaged in the 
leather boots and shoes industry at 


March 1 and their average weekly sal- 
aries and wages rose to $40.63 on this 
date against $37.99 last year, with the 
average hourly earnings rising to 94.3c 
against 89.5c. 

Employment increased to 129.1 on 
March 1 against 115.5 last year, based 
on 1939 being 100, with payrolls ris- 
ing sharply to 335 against 280.2. Of 
the 21,095 employes, men comprised 
11,475 and women 9,620 or 54.4% 
and 45.6%, whereas a year ago men 
comprised 55.9% and women 44.1%. 


© Canadian department store sales 
of women’s, misses’ and children’s 
shoes increased 10.3% in dollar volume 
in the first quarter of 1953 compared 
with 1952, with men’s and boys’ shoe 
sales rising 4.6% in this period. Sales 
of the former advanced 12.9% in 
March over last year and 0.1% for 
the latter. Stocks of women’s, 
misses’ and children’s shoes rose 25.1% 
at end of Feb., over last year on this 
date and 27% for men’s and boys’ 
shoes. 


© Leather tanneries’ inventories 
dropped to 92.7 in Feb., against 93.3 
in Jan., and 119.4 in Feb., last year, 
based on 1947 being 100, with value 
of shipments rising to 70.2 in Feb., 
against 65.9 in Jan., and 70 last year. 























We look forward to seeing you at Olympia 
The Shoe & Leather Fair 


Organised by the Shoe & Leather Record on behalf of 
The Shoe & Leather Society, 
Granville House, Arundel Street. London, W.C.2 


Once again we cordially invite you 
to the Shoe & Leather Fair—recog- 
nised throughout the world as The Trade 
Event of the Year in Britain. 


At this 44th Fair the special feature 
of the ever-popular machinery section 
will be the newest machines for tanning 
and repairing. The results of a new 
progressive merchandising policy for 
leather will be evident in all classes 
of sole, upper and light leathers. 


Rubber and the latest scientific de- 
velopments in synthetics will also claim 
attention. All types and grades of foot- 
wear will be on view, together with a 
great variety of shoe components and 
accessories and every kind of equipment 
for the repair trade. 


Frequent mannequin parades in the 
Fashion Theatre will spotlight footwear 
styles for Spring 1954. 


Buyers and sellers from all over the 
world meet at the Fair—do not miss 
this great opportunity to get up-to-date 
with British progress, to greet old 
friends and make new contacts. 
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CUTTING DIES 
(Concluded from Page 8) 


welding strong enough. I had to cre- 
ate special tools, fixtures, etc., to 
solve these problems. 

The final result was that we could 
produce cutting dies with the follow- 
ing advantages: 


1. The price is only 15-20 percent 
of the price of the ordinary Swedish 
cutting dies, which were used before 
1949, and between 60-80 percent of 
the price of the American dies. As an 
example, the cost of a certain cutting 
die for members of the Institute is 
about 7 Swedish crowns, in contrast 
to about 35 Swedish crowns for the 
corresponding dies of the old Swedish 
type. The saving is consequently 
about 80 percent. 


2. The weight has been reduced 
to one-fourth. The die is therefore 
easier to handle, and the risk of 
scratching the grain is eliminated if 
the die happens to be pushed over the 
leather. 


3. The die is double-edged or sin- 
gle-edged. The life of the edge can- 
not yet be estimated for certain, but 
trials indicate that it will be very 
long. The first produced dies of this 
type have been used for 300,000 
clickings and are still working. 


The edges are exactly parallel, 
aah means that the die is of the 
same height at all points or surfaces. 
5. The material of the die has a 
very even quali » in contrast to the 
material of the old cutting dies, 
where the edge was sometimes 
“knocked out” as a result of varia- 
tions in the hardness. The material 
is high-test spring steel, which can 
only with difficulty be permanently 
deformed. If an open die is com- 
pressed from the side, it will imme- 
diately recover its shape when the 
force is removed. 


Variety Of Uses 


6.*The cutting dies can also be 
used to advantage for materials other 
than leather; for instance linings and 
plastics. 

7. It is easy for the shoe manufac- 
turers themselves to produce these 
cutting dies in their own factory 
with only a comparatively small in- 
vestment. In this case the cutting 
dies, of course, will be cheaper and 
the delivery time very short. 

In Sweden a plant was built up so 
that we at first could produce cheap 
cutting dies for the members of the 
Institute. The members were very 
pleased and began to change from 
cutting by hand to cutting by ma- 
chine. Before 1949 practically all 
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upper leathers in Sweden \ 

by hand, and in 1950 at leasi 4 
percent of the production was cul |) 
machine. This figure is high fo: 
Sweden, with its extremely short pro- 
duction runs in comparison with the 
U.S. 

During that time we obtaine od ex- 
perience and further developed pro- 
duction. In 1950 we were ready to 
introduce the invention in England. 
This was soon followed up in other 
countries in Europe: France, Ger- 
many, Switzerland, Holland, Bel- 
gium, Jugoslavia, Austria, Italy, Den- 
mark, Norway and Finland. At 
present our licensee in Germany has 
the highest output of cutting dies in 
Europe in comparison with all other 
kinds of cutting dies. 

Now the invention is ready to be 
introduced commercially in the U. S. 
and an agreement has just been 
signed between the Institute and a 
licensee which has the sole right to 
produce, sale and give sub-licensees 
in U.S. (The licensee here is Cosma 
Shoe Machinery Division of Pan 
American Trade Development Corp., 
2 Park Avenue, New York 16, N. Y.) 

At present we are building a pro- 
duction plant in New York and I 
think that it will be possible to deliver 
the first cutting dies sometime in 
June-July. 

END 
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CHROME CHEMICALS 
(Concluded from Page 10) 

Thus plant capacity for production 
of sodium bichromate is more than 
twice what it was in the base period 
before the last war. Even under pres- 
ent conditions of high level general 
business, considerable surplus capac- 
ity exists in the industry. Further- 
more, existing plants are judged ade- 
quate to meet projected requirements 
for at least the next two years, and 
probably for some years to come. 

There is only one economic source 
_ of chromium and its compounds: the 
mineral chromite. 

Known world reserves of chemical 
grade chrome ore are greatef than 
ever before in history. The reason- 
ably assured reserves of chemical 
grade ore in the Transvaal (Africa) 
alone are estimated at 400 million 
tons, sufficient to supply the chemical 
industry for a thousand years at cur- 
rent rates of consumption. Although 
some of what is now considered 
chemical ore probably will be diverted 
to metallurgical use in the future, it 
is apparent that reserves of chemical 
ore are very large with respect to 
consumption. Table I contrasts the 
percentages of reserves anid consump- 
tion for the various grades of ore. 

In recent years the U. S. chemical 
industry has obtained its ore supply 
almost exclusively from the Union 
of South Africa. Table II shows the 
current sources of chromite imports. 

In view of existing world condi- 
tions, the fact that the U. S. chemical 
industry depends upon imported ore 
has received a great deal of atten- 





Table I 


Chromite—Ratios Of 
Reserves And 


Consumption 
Con- 

Type Reserves sumption 
Chemical 55-60% 15-16% 
Metallurgical 12-15% 45-55% 
Refractory 3- 5% 31-38% 
Laterite 25-30% 0 
(Data from Report of President’s 
Materials Policy Commission, 


June, 1952) 


Table II 
Chromite Imports 
January-September, 1952 





Chemical 
Union of South Africa 


13% 
Metallurgical 
Union of South 
Africa 


Southern 
Rhodesia .... 


Total Metallurgical 


Refractory 
Philippines .. 
Other 6% 
Total Refractory ....29% 





tion. In 1949 chemical ore was 
placed on the critical list for this 
reason, and the Government began a 
program of stockpiling chemical ore, 
in addition to other grades which had 


been stockpiled previously. At pres- 
ent the national stockpile is generally 
believed to be sufficient for several 
years’ requirements. No such stock- 
pile existed at the outbreak of World 
War II. 

Producers of chromium chemicals 
also commonly carry considerable 
stocks of imported ore. As of Sep- 
tember, 1952, the industry stocks of 
chromite were reported to be nearly 
equal to one year’s consumption at 
current rates. 

Although there are deposits of 
chromite inside the United States, 
these are generally of low grade and 
the amount is small in terms of na- 
tional consumption. The major U. S. 
reserve is in Montana. From this 
source, concentrates averaging about 
39 percent Cr203 can be produced. 
It is estimated that these concentrates 
can be made available at from 114 
to three times the present price of 
imported ore. Under government 
stimulation, small amounts of domes- 
tic chromite were produced in 1951 
and 1952. 

It is technically feasible to use do- 
mestic concentrates to produce 
chromium chemicals, although at 
lower percentage yields, at some sac- 
rifice in plant capacity, and at higher 
cost. In the event that foreign ores 
were cut off in a national emergency, 
domestic deposits could supply our 
chemical industry for a number of 
years. 

The facts indicate that the industry 
is better prepared than ever before 
to meet any foreseeable demands for 
chromium chemicals. 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





For Sale 


One Farber degrainer practically new. Sheridan 
press 46” x 36” plate size. Good operating 
condition. 
Address E-18, 
c/o Leather and Shoes, 
300 W. Adams &t., 
Chicago 6, Ill. 





Commission Agent 


WANTED for Pennsylvania, Maryland and 
Virginia territory, to represent us on our fine 
line of Nylon Mesh and other shoe fabrics for 
men’s, women’s and children’s footwear. 
Please submit detailed information on previous 
experience and lines now being carried. Box 
S-8, c/o Leather and Shoes, 10 High St., Bos- 
ton 10, Mass. 





Blue Splits Wanted 


BLUE SPLITS WANTED: Car or truckload 
quantities. Untrimmed or trimmed. Also Blue 
Shoulder Splits, Bottom Splits, etc. Steady 
user. 

Address F-1, 

c/o Leather and Shoes, 
300 W. Adams S8t., 
Chicago 6, Ili. 


Toggling Equipment 


WANTED: Toggling equipment suitable for 
Horse and Cow. ie 
Address F-2, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Representatives Wanted 


A WELL ESTABLISHED, growing moccasin 
manufacturer is looking for qualified sales 
representatives. A few choice territories now 
available. Please give full information as to 
area covered and lines currently selling. All 
replies confidential. Address F-4, c/o Leather 
and Shoes, 300 W. Adams S8St., Chicago 6, Il. 


Tannery for Sale 


FOR SALE Medium size Sole Leather Tan- 
nery. First class condition. Mill construction. 


Address F-5, 
c/o Leather and Shoes, 
500 W. Adams St., 
Chicago 6, Ill. 


Contract Tanning Wanted 


CONTRACT TANNING WANTED, medium 
sized tanery located in Midwest. Want con- 
tract work on vegetable leather, steady op- 
eration. 





Address F-10, 
c/o Leather and Shoes, 
300 W. Adams S&t., 
Chicago 6, Ill. 





Help Wanted 
Wanted! 


Experienced Tanner 


LARGE EASTERN Side Leather tannery has 
opportunity for Assistant Superintendent 
Must have practical tannery background in 
the manufacture of Side Leather. State age. 
qualifications, and references Address F-8, 
c/o Leather and Shoes, 300 W. Adams S&t., 
Chicago 6, Ml. 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 per inch for each 
insertion except in the ‘‘Situations Wanted’’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘‘Help 
Wanted”’ and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBL ISHING co. 


300 W. Adams St. hicago 6 











Packing Room Man 


Exceptional opportunity for an executive type 
foreman with considerable experience in better 
price shoes. This plant, located in the greater 
Boston area, manufactures about 3000 pairs 
daily, women's novelty, cemented shoes. Fore- 
man will have complete charge of the room 
from Treers to boxes. State your qualifica- 
tions in detail including age, experience, and 
salary expected. Write Box T-1, c/o Leather 
and Shoes, 10 High St., Boston 10, Mass. 





Situations Wanted 





Tanner and Supt. 


20 YEARS’ EXPERIENCE in tanning and 
currying of vegetable and chrome belting, sole 
leather, chrome and chrome retan, rigging 
leather, hydraulic, packing leather, lace leather, 
and glove leather grains and splits for work 
gloves Can go any place. Address E-21, 
c/o Leather and Shoes, 300 W. Adams St., 
Chicago 6, Ill. 


Stitching Room 


OUTSTANDING foreman available only be- 
cause present firm liquidating. Knows all types 
of shoes, can train help and get production 
and quality. New England area preferred. Best 
of references. Address S-5, c/o Leather and 
Shoes, 10 High St., Boston 10, Mass. 


Shoe and Tannery Finishes 


GRADUATE CHEMIST, with over 25 years’ 
experience in development, supervision of pro- 
duction of shoe and tannery finishes, desires 
to be connected with manufacturer on a full 
time basis or on a part time consulting basis. 
Would also be interested in a financial partner 
to form company to manufacture shoe and 
tannery finishes \ddress E-26, c/o Leather 
and Shoes, 300 W. Adams St., Chicago 6, III. 
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Tannery Office Employe 


MAN WANTS POSITION as bookkeeper 
ist, and office clerk in office of tannery 
had previous experience 
Address F-3 
c/o Leather and Shoes, 
300 W. Adams St 
Chicago 6, Ii 


Tannery Accountant 

HAS FOURTEEN YEARS EXPERIENCE 
with one concern Thoroughly familiar with 
all tannery account procedure, hide contracts 
and hide purchasing. Will go anywhere 

Address F-6 

c/o Leather and Shoes 
300 W. Adams 8t 
Chicago 6, Il 


ee 
Tanner-Finisher 
25 YEARS’ EXPERIENCE in tanning, finish- 
ing of bag. case, strap, wallet, specialty leath- 
ers, insole splits, chrome upper, and chrome 
retan Will relocate. 
Adress F-7, 
c/o Leather and Shoes 
300 W. Adams St 
Chicago 6, Ill 


Splitting Machine Operator 


SPLITTING MACHINE OPERATOR desires 
position Has twenty years’ experience on 
lime, pickle, and bark tan Can furnish ref- 
erences. Whole hide or side machine 

Address F-9, 

c/o Leather and Shoes 
300 W. Adams 8St., 
Chicago 6, Ill 


Superintendent 


Exceptionally able man Knows quality and 
can keep production rolling. Very best of 
references. Will go anywhere. Apply Box T-2 
c/o Leather and Shoes, 10 High St., Boston 
10, Mass. 


, a & 1" 
WIDE 


You can save about 35%, labor time if you 
use Schaefer Shoe Cementers in your stitch- 
ing room. Uniform machine cemented coat- 
ings not only save time, but prevent slow- 
drying, wrinkles, blisters and leather 
distortion. Ideal for sock linings, vamps, box 
toes, innersoles, linings and heel pads. 


SCHAEFER MACHINE COMPANY, INC. 


69 Carbon Street Bridgeport, Connecticut 


Tel.: Bridgeport 68-2250; New York City 
LExington 2-2010; Boston ARlington 5-8096 
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MARKING MACHINE 
* Medium size 

* Fast operating 

* Automatic 

* Perforates and marks 


PAR Aa sn 4 
Dual die heating system i 
Sullaion semparerees resulting in 
quality controlled embossi 


ing. 
SALES AND SERVICE 


Precision construction assures 


Embosses a pair of moccasins 


in one operation 
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in one operation. <u 


accuracy and even pressure. 
No handling of hot dies. 


You pa 


no more to get all 


these advantages. 
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FREEMAN. 


Freeman Ave., Cin. 14, Ohio. 


LEATHER and SHOES 


Deaths 





Thomas T. McNichol 


... 76, retired last manufacturer, died 
May 28 in Lynn, Mass., Hospital as 
the result of injuries received in an au- 
tomobile accident three weeks previ- 
ously. Prominent for many years in 
the last business, he was co-owner of 
McNichol & Taylor Last Co. in Lynn 
until his retirement seven years ago. 
He later founded his own firm, Mc- 
Nichol Last Co., in Saugus, Mass., and 
sold this firm four years ago. He was 
active in business affairs until .a year 
ago. He had lived in Swampscott, 
Mass., for the past 70 years. Surviv- 
ing are his wife, Mary E.; two broth- 
ers and three sisters. 


Francis A. Groves 


... 73, well-known leather merchant, 
died May 24 in Rochester, N. Y. He 
was owner and operator of Francis A. 
Groves, dealer in hides and skins in 
Rochester for many years and had been 
active in the leather business there 
since 1931. A native of Canada, he 
spent many years there and in Chicago 
before coming to Rochester. Groves 
was active in community and fraternal 
affairs. He leaves his wife, Bernice; 
a daughter, Mrs. Frederic $. Welsh; a 
son, Francis A., Jr., two sisters and 
seven grandchildren. 


Jonas B. Goldman 


. . . 63, retired shoe executive, died 
May 27 at University of Pennsylvania 
Hospital in Philadelphia, Pa. A prom- 
inent figure in the local shoe industry, 
he served as head of the Shoe, Leather 
and Hides Division of the Office of 
Price Stabilization in the Philadelphia 
region during 1951-1952. ‘He leaves 
his wife, Esther O.; a son, Dr. Arthur 
Goldman; a daughter, Mrs. Lenore 
Gutnick; his mother, a sister and two 


brothers. 


William W. Kemp 


. . . Shoe executive, died recently in 
Denver, Col. A veteran of the shoe 
industry, he served for many years 
as vice president and a director of 
The Kemp Shoe Co., Denver shoe 
wholesaler. 


June 6, 1953 
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The service you get from sole-sewing threads depends upon the amount of technical 
skill and types of materials that go into them. This basic balance of manufacturing 
technique and fiber selection must be maintained, regardless of whether linen, cotton 
or a new synthetic varn is used. The dollars you spend for threads must pay you 


dividends in better production, less waste and absolute customer satisfaction. 


The Linen Thread Co., Inc., has combined 
all the essential elements into threads that 
assure you sole-sewing balance ... day-in, 
day-cut satisfaction in all your sole-sewing 
operations. Research facilities and tech- 
nical help are always at your disposal. 


BARBOUR’S THREADS—Sinew - International and Thread Lasting Linen Thread - Backseam ‘Closing’ 
Linen Kantstrand and Pioneer Braided + Nvlon - Red Hand - Littleway - Thread Lasting Cotton - 
Shurseam + Supertite Liberty * Gold Medal + Queen - Castle and Passaic Re ady Wound Bobbins for 
Littleway and Goodyear Stitchers 





LYNN INNERSOLE CO. 
119 BRAINTREE ST., ALLSTON, MASS. 





